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Looking Ahead
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NYS’ Housing Stability and Tenant Protection Act of 2019 Passed

The bill that has radically reformed New York City’s rent laws impacting rent regulated and rent stabilized housing was signed by Governor 
Cuomo on Friday, June 14, 2019. The Housing Stability and Tenant Protection Act of 2019 reportedly marks the fi rst time in decades 
that major reforms to the rent laws have been enacted; and for the fi rst time extends the protections to other counties that choose to opt 
in and are facing a housing emergency. The signing came just moments following passing by the state legislature — State Senate and 
Assembly passed the omnibus bill with a reported vote 36 to 26 and 95 to 42 respectively; and just hours before the slated June 15th 
expiration of the rent regulations. How the new laws of the pro-tenant reform designed to dramatically reduce the number of units that are 
leaving the rent-regulated system will be implemented is reportedly up to the city’s Rent Guidelines Board (RGB), which will be “working 
within a framework involving a long tradition of crowded conditions, and landlord and tenant friction” according to reports. 

Critics of the new rent rules reportedly believe the state has “hastily” overhauled “an important and complex system” without a single 
public hearing and minimal vetting, which has already led to lawmakers racing to pass a key update to amend a “provision of the new 
rules that created an unintended consequence of dissuading developers from building affordable units in the city.” Others have reportedly 
described the changes to the rent regulation framework amounting to socialized housing, which is too diffi cult to operate under in a 
capitalistic economic system; and predict that there will be a “decline of the city’s housing stock and the fl ight of investors to other areas 
of the state and outside New York.” The potential exists that construction of future affordable units will slow, or possibly come to a halt, 
most likely adding increased harm to the tenants the legislation is intended to protect. 

Though many of the reported consequences predicted by the real estate industry could take several years to materialize if they were 
to come to fruition, fallout from the new laws was swift in other ways. Widespread concerns throughout the real estate industry are 
prompting some developers to consider canceling larger projects; while others intend to seek opportunity beyond New York’s borders once 
current projects are completed. In addition opposition to the legislation has already sparked a planned lawsuit by the Rent Stabilization 
Association (RSA), which represents 25,000 city landlords and brokers for more than 1 million apartments, and the Community Housing 
Improvement Program (CHIP), which represents the owners of 4,000 apartment buildings according to reports.



Housing Stability and Tenant Protection (cont’d)
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A city where the majority of residents are renters, the fi rst New York City rent control laws to mandate pricing limits were passed in 1920, 
at a time when vacancy rates were at 1%; and in 2019 continue to remain tight at a calculated rental vacancy of 3.63%. The city’s most 
recent data from the 2017 Housing and Vacancy Survey, cited within the RGB’s 2019 Housing Supply Report, reveals that there are a 
total of roughly 3.469 million housing units throughout New York City, of which 62.9% or about 2.2 million are rentals, in comparison to 
the reported national average of 36%. 

RGB’s Changes to the Rent Stabilized Housing Stock In NYC in 2018 report released in May 2019 reveals that there has been a net loss 
of approximately 142,868 rent stabilized units since 1994; and in 2018:

• The 11,845 units that entered the rent stabilization system were partially offset by at least 7,468 housing units that left the system.

• High-Rent Vacancy Deregulation accounted for 62% of the reduction of stabilized housing unit inventory.

• Median rent was $3,000 per month for initially registered rent stabilized units — a 12% year-over-year increase.

Rent-stabilized units

• Account for about 44%, or 966,442 of the city’s total 2,183,064 occupied and vacant rental units. 

• Rents are currently capped at $2,700 following 2015 changes of rent-regulated laws by the state. 

• The median rent is $1,279 per month according to the city’s most recent data from 2017 Housing and Vacancy Survey.

• Vacancy rate is about 2.06% in contrast to the 6.07% vacancy for market-rate, non-regulated units.

• Overcrowding, defi ned by the city as units with more than one person per room, tops 13% versus 11.5% overall among all rental 
housing units.

Rent-controlled units 

• Account for about 1%, or 21,751 of the city’s total rental units; and are reportedly required to be occupied continuously by the tenant 
since 1971, or by lawful successors which must have lived in the apartment for 2-years prior to the previous tenant’s vacancy or death; 
and once legal-succession ends through death or vacancy, they typically become rent-stabilized units. 

• The median rent in 2017 was $970 per month.



Housing Stability and Tenant Protection (cont’d)
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Below is a snapshot of the reforms as noted in the June 11th and June 14th press releases by the State Senate and Assembly.

Extends and Makes Permanent Rent Regulation Laws

• Makes permanent the state’s rent regulation laws, including the Emergency Tenant Protection Act of 1974 (ETPA), which provides 
the process by which local governments declare a housing emergency and administer their rent regulation program.

 Press Response: Reports indicate that for the fi rst time, the rent regulation laws won’t expire every 4 to 8-years; and looking ahead 
their permanence could change the dynamic of rent reform, which will no longer be “entangled with the potential expiration of rent laws.”

Repeals High Rent Vacancy Deregulation & High Income Deregulation

• Repeals statutes that currently allow units to be deregulated on vacancy if the rent reaches $2,744 in New York City, or a corresponding 
amount in counties outside of the city, as well as if the rent reaches that threshold and the tenants earn more than $200,000 per year 
for more than two years.

Reported Industry Reaction: While the repeal as currently written has opened the door to high-income tenants paying below-market 
rents in perpetuity, a more signifi cant consequence shifts the focus to the Affordable New York Housing Program (ANYHP). The 
mechanism included in the revised and rebranded tax incentive program, previously called 421-a Tax Incentive, that allowed the use 
of vacancy decontrol for vacant units where the rent exceeds the $2,744 threshold has been rescinded. Intended to soften the impact 
of the higher prevailing wages required to be paid to construction workers, the ANYHP program reportedly “allowed developers to 
charge whatever renters would pay for the market-rate units in a project; and generally gave builders leeway to raise the prices for 
those units in future leases. 

 While the new rent rules continue to give developers the leeway to “fetch as much as they can from the initial lease for the market-rate 
units.” However those units would then be subject to regulation, meaning landlords would be unable to raise the rents beyond what is 
allowed by the RGB, which on Tuesday, June 25th reportedly recommended 1.5% and 2.5% increases for one-year and two-year leases 
respectively for both rent-stabilized apartments and lofts, with a 39% permissible increase for decontrolled units. The market units 
under the ANYHP program would be permanently stabilized, without a mechanism to remove them until the tax break expires.” 

 Some investors claim the change in deregulation will “essentially saddle them with a depreciating asset” that will become less 
profi table if rents can’t meaningfully be raised to offset operating costs which increase every year. As a result residential construction 
will likely be disrupted since it will “hurt pro forma projections under which buildings are fi nanced.” In response to what was 
inadvertent, a correction bill was drafted in the fi nal hours of the legislative session in Albany that would reinstate the provision of 
the ANYHP program; and along with an identical bill in the Assembly, was expected to pass before the session expired according to 
updated reports.

 Leaving building owners with limited tools to raise rents, considerations have reportedly begun to surface of:

– Splitting units, although not expected to be widely initiated. Reported statements by the owner of a rent-stabilized building 
indicating that if a vacant unit is signifi cantly reconfi gured, “it’s considered a new unit, which means its free-market.” 

– Initiating a “substantial rehabilitation,” which “means that if 75% of the building-wide systems — there are a total of 17 including 
plumbing, heating fi re escapes, elevators and exterior surface repair — are replaced when the building is 80% vacant, units can 
be converted to market rate.”

Provides Relief from Large Rent Increases for Rent-Controlled Tenants

• Sets Maximum Collectible Rent increases at the average of the fi ve most recent Rent Guidelines Board annual rent increases for 
one-year renewals.

• Prohibits fuel adjustments or pass-along increases for rent-controlled tenants.



Housing Stability and Tenant Protection (cont’d)
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Makes Preferential Rents the Base Rent for Lease Renewal Increases

• Prohibits owners who have offered tenants a “preferential rent” below the legal regulated rent from raising the rent to the full legal 
rent upon renewal.

• Once the tenant vacates, the owner can charge any rent up to the full legal regulated rent, so long as the tenant did not vacate due 
to the owner’s failure to maintain the unit in habitable condition.

• Owners with rent-setting regulatory agreements with federal or state agencies will still be permitted to use preferential rents based 
on their particular agreements.

• Repeals Vacancy & Longevity Bonuses

• Repeals the statutory “vacancy bonus,” which allows landlords of rent regulated units to collect an automatic increase in rent of up to 
20% each time a unit becomes vacant.

• Repeals the vacancy “longevity bonus,” which allows landlords of rent regulated units that have not claimed a vacancy increase for 
eight or more years to collect an automatic rent increase of 0.6% multiplied by the number of years since the last vacancy.

• Prohibits local Rent Guidelines Boards (RGBs) from reinstating vacancy bonus on their own; and from setting “class-specifi c renewal 
increases” based on the current rental cost of a unit or the amount of time since the owner was authorized to take additional rent 
increases, such as a vacancy bonus. 

 Reported Industry Reaction: Although the maximum legal rent can be charged where there is a vacancy, the elimination of the vacancy bonus:

– Will require a recalibration by landlords that count on the 20% increase as part of their business model.

– Gives rise to the potential that “market-rate units will become even pricier because no one will ever leave now-permanently 
stabilized ones.”

– Is expected to have an immediate impact, resulting in some multifamily landlords facing increased challenges in making loan 
payments, which could potentially lead to foreclosure; while those making investments in rent-stabilized assets, thinking they 
would be able to raise rents over time, will also be negatively impacted. From an economic impact standpoint, it has also been 
commented that depending on the level of defaults and how banks deal with them, it could produce the same results that led to 
the housing bubble burst in 2007-08.

Extends Rent Overcharge Four-Year Look-Back Period to Six Years

• Extends the four-year look-back period to six or more years as reasonably necessary to determine a reliable base rent, extends the 
period for which an owner can be liable for rent overcharge claims from two to six years, and would no longer allow owners to avoid 
treble damages if they voluntarily return the amount of the rent overcharge prior to a decision being made by a court or Housing and 
Community Renewal (HCR).

• Allows tenants to assert their overcharge claims in court or at HCR; and states that while an owner may discard records after six years, 
they do so at their own risk.

Establishes Statewide Option for the ETPA

• Expands eligibility for coverage under the Emergency Tenant Protection Act of 1974 to every county in New York State by removing 
geographic limitations, allowing any municipality to opt-in to rent stabilization if there is a housing emergency in which the rental 
vacancy rate is 5% or less.
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Housing Stability and Tenant Protection (cont’d)

Reforms Major Capital Improvement (MCI) Increases

• Lowers the rent increase cap from 6% to 2% in New York City and from 15% to 2% in other counties.

• Provides the same protections of the 2% cap going forward on MCI rent increases attributable to MCIs that became effective within 
the prior 7 years.

• Lowers increases further by lengthening the MCI formula’s amortization period.

• Eliminates MCI increases after 30 years instead of allowing them to remain in effect permanently.

• Signifi cantly tightens the rules governing what spending may qualify for MCI increases and tightens enforcement of those rules by 
requiring that 25% of MCIs be inspected and audited.

Reforms Individual Apartment Improvement (IAI) Increases

• Caps the amount of IAI spending at $15,000 over a 15-year period and allow owners to make up to (3) IAIs during that time.

• Makes IAI increases temporary for 30 years rather than permanent and requires owners to clear any hazardous violations in the 
apartment before collecting an increase.

 Data within the RGB’s 2019 Income and Expense Study report released in April reveals that from 2016 to 2017 Net Operating 
Income (NOI) for stabilized apartments rose for the 13th consecutive year. Based on Real Property Income and Expense (RPIE) fi lings 
citywide average rent and revenue collections rose 3.0%; and although expenses rose 4.5%, the NOI increased 0.4% due to the 
larger percentage increase for expenses being on a smaller basis.

 Reports indicated that earlier proposals sought to eliminate MCIs and IAIs altogether. While the MCIs require review from the state’s 
Division of Housing and Community Renewal, the IAIs have no review process or oversight of any kind, except when tenants fi led 
challenges. The lack of oversight created a general consensus among supporters of the proposal that frequent abuse of the program 
had required the need for an adjustment to “take the law back to its original purpose, which is to do improvements, not maintenance” 
according to reported statements by a tenant attorney for the Legal Aid Society. In further support, a “housing policy expert at the 
progressive nonprofi t Community Service Society of New York” reportedly noted that in 2017 low-income tenants’ rent accounted for 
52% of their income, versus 40% in 2002; and that the increase was largely driven by rent increases from IAIs.  

Reported Industry Reaction: The MCI and IAI mechanisms were reportedly created in the 1970s to spur private sector investment 
in the city’s housing stock at a time when the dilapidation rate, or percent of uninhabitable housing units, reached a high of 14%. 
Following the enactment of the incentives, investment by the  private sector surged; and over the years has reportedly reduced the 
dilapidation rate to a mere 0.04%, while simultaneously creating  better living conditions for tenants.

 It is anticipated that although both mechanisms remain available at signifi cantly lowered percentages and dollar amounts, it will 
likely lead to declining reinvestment because it “eliminates the resources landlords need to upgrade and maintain their buildings and 
apartments;” while also eliminating ways to increase building performance to create additional value that over time would increase 
yields. In addition, when improvements ultimately have to be made by landlords, the diffi culty of convincing the bank to amortize the 
loan over time could increase with lender confi dence already low due to tight margins. Furthermore, declining reinvestment could lead 
to lower property assessments that would also attribute to a shrinking of the city’s budget, “given that much of its revenue comes 
from real estate taxes.”

 There are also concerns about a cascading effect. It has been pointed out that the tightening of the MCI and IAI program, in combination 
with the repeal of the deregulation provisions that now cut into building bottom lines could also create unintended negative effects 
on maintenance and contractor companies, with some reportedly already considering layoffs; while 3rd party property management 
companies that collect a fee from landlords to run their buildings may also feel the crunch. 
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Housing Stability and Tenant Protection (cont’d)

Reforms the Owner Use Exception

• Limits the “owner use” provision to the use of a single unit of rent regulated housing stock by the owner or their immediate family 
as their primary residence.

• Protects long-term tenants from eviction under this exception by reducing the current length of tenancy required to be protected from 
eviction to 15 years.

Keeps Stabilized Apartments Rented to Nonprofi ts in the Stabilization System

• Limits the temporary non-profi t exception to rent stabilization by requiring units to remain rent-stabilized if they are provided to 
individuals who are or were homeless or are at risk of homelessness.

• Provides that individuals permanently or temporarily housed by nonprofi ts status as tenants while ensuring that units used for these 
purposes remain rent stabilized.

Establishes Stronger Housing Security and Tenant Protections Statewide

• Created transformational protections for all residential tenants throughout the state.

• Strengthens the existing retaliatory eviction law by prohibiting retaliatory eviction by a landlord against a tenant who makes a good 
faith complaint to them alleging a violation of the warranty of habitability; and requiring the landlord to prove that an eviction is not 
retaliation if it occurs within one year, rather than only six months, of the tenant making a good faith complaint.

• Sets a standard period of time [of at least one month] for a landlord to provide notice of refusal to renew; or of a rent increase greater 
than 5%, depending on length of tenancy.

• Requires landlords to make a reasonable, good faith attempt at re-letting a unit if a tenant vacates before their lease expires.

• Creates the crime of unlawful eviction, where a landlord illegally locks out or uses force to evict a tenant, as a Class A Misdemeanor 
and also punishable by a civil penalty of between $1,000 and $10,000 per violation.

• Protects tenants by prohibiting landlords from using databases of court information to blacklist tenants.

• Reforms the eviction process so tenants have more time to pay rent owed, fi x lease violations or get a lawyer before losing their 
home, and also gives them more time to fi nd a new home if necessary. [Charge for late payments capped at $50] 

• Limits security deposits to one month’s rent, gives the tenants the right to ask for a walkthrough inspection with the landlord before 
and at the end of occupancy; and requires the landlord to provide an itemized account of why any security deposit is retained.

• Expands the ability of the court to stay an eviction for up to one year if the tenant cannot fi nd a similar suitable dwelling in the same 
neighborhood after due and reasonable efforts or the eviction would cause extreme hardship.

Reported Industry Reaction: A general consensus exists among residential brokers that the limitation of security deposits to one 
month’s rent could “severely restrict the types of tenant who can qualify for apartments.” Prior to the law change, a larger security 
deposit was collected to mitigate the risks of tenants who have insuffi cient income or lack of U.S. credit history, with the change 
potentially prompting landlords to steer clear; while tenants would incur an additional fee to secure a guarantor as an alternative. 

 The one month security deposit rule that previously only applied to regulated units will now apply to market-rate units as well; and 
has reportedly given rise to concerns that the restriction will give “tenants greater leeway to break from their lease without suffering 
a fi nancial penalty beyond the loss of their security deposit.” In addition, the “law codifi es for the fi rst time in New York that landlords 
must make an effort to fi nd a new tenant for the space and a new occupant mitigates any fi nancial responsibility the previous tenant 
had” according to a report.
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Housing Stability and Tenant Protection (cont’d)

Requires Annual Report From HCR On Rent Administration and Tenant Protection:

• Requires the Division of Housing and Community Renewal to submit an annual report on the programs and activities undertaken by 
the Offi ce of Rent Administration and the Tenant Protection Unit regarding implementation, administration, and enforcement of the 
rent regulation system.

• The report will also include data points regarding the number of rent-stabilized units within each county, applications and approvals for 
major capital improvements, units with preferential rents, rents charged, and overcharge complaints.

Reform Condo and Co-Op Conversion

• Strengthens and makes permanent the system that protects tenants in buildings that owners seek to convert into co-ops or condos.

• Eliminates the option of “eviction plans” and institutes reforms for non-eviction plans.

• Requires 51% of tenants in residents to agree to purchase apartments before the conversion can be effective. (Currently, 15% of 
apartments must be sold and the purchasers may be outside investors.)

• For market-rate senior citizens and disabled tenants during conversion, evictions are permitted only for good cause, where an 
unconscionable rent increase does not constitute good cause.

Reported Industry Reaction: Conversions offered a way for landlords to remove units from the rent-regulation system back in the 
1980s, when a similar rent rules framework was in place – at the time offering a “win-win” opportunity for tenants that “received 
an often-steep discount to market value and made a tidy bundle when they sold, and landlords made money too.” However the new 
reform has made the option more diffi cult, but it is likely to remain a strategy landlords will consider according to reported sources.

Establishes Protections for Mobile & Manufactured Home (MMH) Tenants

• Limits rent increases to 3% unless the increase is justifi able, in which case the park owner may increase rent up to 6%.  Should the 
park owner need an increase higher than 6%, the owner must apply for a hardship allowance from HCR.

• Establishes new Rent-to-Own protections that would protect MMH tenants attempting to purchase a home from a MMH park owner 
or operator.

• Adds a “Homeowner’s Bill of Rights” rider for all leases.

• Strengthens protections against evictions from parks, including for seasonal residents.

• Creates new protections for MMH owners if a park owner or operator decides to change the use of the park by prohibiting a park 
owner from starting an eviction case against a MMH for 2 years and provide a stipend up to $15,000 when they are evicted due to 
the change of use.

Below are some additional proposals that reports indicated did not make it into the rent reform package:

– “Good cause” eviction bill, which would have prevented tenants in nearly any market-rate apartment from being evicted for not 
paying an “unconscionable” increase in rent — defi ned as an annual increase of more than 150% of the regional Consumer Price 
Index; 

– A roll back of rents that have been increased in recent years; and 

– Re-regulating previously de-regulated units.
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Source: https://www1.nyc.gov/assets/rentguidelinesboard/pdf/changes19.pdf • https://www1.nyc.gov/assets/rentguidelinesboard/pdf/ie19.pdf
  https://www1.nyc.gov/site/rentguidelinesboard/rent-guidelines/rent-guidelines-proposed.page • https://nyassembly.gov/Press/fi les/20190614a.php
  https://www.wsj.com/articles/cuomo-wants-new-york-city-exempt-from-prevailing-wage-bill-11560896760
  https://www.nysenate.gov/newsroom/press-releases/senate-passes-strongest-tenant-protections-state-history
  https://www.nysenate.gov/newsroom/press-releases/andrea-stewart-cousins/joint-statement-senate-majority-leader-andrea-0

Housing Stability and Tenant Protection (cont’d)

Moving beyond the multifamily market, community banks began feeling the impact of the anticipated changes to the rent regulations as 
ongoing debates brought the onset of an increasingly dimmer picture for multifamily fi nancials. One report cited New York Community 
Bancorp, Signature Bank, and Dime Community Bancshares, which since the spring lost a combined $2.5 billion in market capitalization; 
and their stocks declined sharply the day after the state Senate and Assembly announced an agreement was reached. In the near term it 
is reportedly anticipated that community banks “should be ok under the new rules since they only lend on existing cash fl ows unlike more 
aggressive banks that lend on projected rent growth.” 

Those that are more optimistic comment that the “declines were modest, and all banks’ stocks remain well above the low points they hit 
in December;” and suggests that “investors have bought into the party line that the bill might slow rent increases but won’t fundamentally 
threaten landlords’ ability to repay their loans.” However the pool of property owners in the market for a large refi nance or new loan could 
signifi cantly shrink if property values remain fl at or go down, making it harder for even the more conservative banks to grow their portfolios. 

Looking ahead it is anticipated that the Democrats, which took control of both state houses in November, are likely to continue their push 
for reforms that are less “business-friendly” than their Republican counterparts. Already another proposed bill has been introduced to 
expand the defi nition of public works that require a prevailing wage. Governor Cuomo is reportedly pushing to temporarily exempt 
New York City from the bill; but if passed as originally proposed, the prevailing-wage requirement would be triggered for projects that 
receive more than 30% of its budget from public sources, with work on solar arrays and private colleges that receive public fi nancing to 
be exempt. While the proposal didn’t make it into the end of session bill as the state’s June legislation session came to a close, it has 
reportedly been argued by real estate groups that such a requirement “would halt building altogether;” while others have commented 
that “the real estate industry recognizes that it’s important to pay fair wages, but there’s a big difference in developing market-rate rentals 
and truly affordable housing.” 



New York City Comptroller’s Offi ce

1st Quarter 2019 - Key Economic Indicators
NYC and the U.S. Compared with Q1 2018

Q1 2018 Q1 2019

Gross City Product (GCP)*
Gross Domestic Product (GDP)*

NYC
U.S.

2.7
2.2

3.0
3.2

Payroll-Jobs Growth* NYC
U.S.

2.1
1.8

1.6
1.7

Personal Income Taxes (PIT) Withheld, Growth** NYC
U.S.

15.7
-1.0

-0.7
-3.3

Infl ation Rate* NYC
U.S.

1.6
2.2

1.5
1.6

Unemployment Rate*** NYC
U.S.

4.3
4.1

4.2
3.9

*Seasonally adjusted annual rate (SAAR)
**Not seasonally adjusted (NSA)
*** Seasonally adjusted (SA)
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NYC Quarterly Economic Update Q1 2019

The report released in May revealed that although leading economic indicators for New York City remain mixed, they continue to point to 
growth. Economic growth continued to move in a positive direction during the 1st quarter, but at a slower pace of 3.0% versus the 4th 
quarter’s 3.5% rate. A strong labor market and strong wage growth fueled the city economy over the (3) month period.   



New York City Comptroller’s Offi ce (cont’d)

Quarter NY Metro San Francisco
(North Bay Area)

Silicon Valley 
(South Bay Area)

Others Total

Q1 2019 $4.46B (18.1% of total)
205 Deals (16.0% of total) $7.12B $4.34B $8.75B $24.66B 

1,279 Deals

Q4 2018 $2.13B $19.71B $5.39B $11.49B $24.66B 
1,279 Deals

Q1 2018 $2.71B (11.8% of total)
220 Deals (14.4% of total) $6.72B $4.03B $9.44B $22.89B

1,524 Deals

P.11PPPPP.1P.1P.11.11111111Sources: https://comptroller.nyc.gov/wp-content/uploads/documents/QEU-19Q1.pdf 

U.S. Economy – During the 1st quarter: 

The real Gross Domestic Product (GDP) rose 3.2%, representing a sharp increase from 2.2% in the previous quarter. Net exports were 
the most signifi cant contributing factor, accounting for 1.03 percentage points (pp), mostly because of the steep 3.7% decline in imports. 
Private investment followed, contributing 0.92 pp to GDP growth; and although consumer spending might have been predicted to surge 
amid the strength of the labor market and wage growth, its contribution to GDP growth was only 0.82 pp.

• Employment nationwide private sector employment grew 1.9% (SAAR), representing a decrease from the 2.1% growth in the 4th 
quarter. Average hourly earnings (AHE) of private sector employees rose 3.3% year-over-year in the 1st quarter, reaching $27.74 per hour. 

New York City 

• Employment growth slowed in the 1st quarter, New York City establishments (including government) added 18,800 private sector 
jobs, or 1.8% (SAAR), signifi cantly less than the 26,900 jobs added in the last quarter of 2018. Healthcare and social services 
employment led the way with the largest gain of 10,800 new jobs. In contrast, education services saw its fi rst decline in over a year 
with a loss of 3,000 jobs. Among the (3) wage levels, low-wage industries accounted for 15,700 of new private sector jobs at the high, 
followed by 2,600 jobs within the high-wage industries; while the medium wage industries lost 300 jobs during the quarter. Average 
hourly earnings (AHE) or all private NYC employees rose 4.5% year-over-year, reaching $37.43 in the 1st quarter.

Venture Capital Investment (VC):



New York State Comptroller’s Offi ce
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NYC Employment Trends

According to the report released by the New York State Comptroller’s offi ce in April, New York City is experiencing its largest and longest 
job expansion since the end of World War II. Having lost 98,600 jobs in 2009, a rebounding of job creation in the city has resulted in a total 
of 820,400 jobs being added between 2009 and 2018, representing more than any other U.S. state outside of California, Texas, Florida and 
New York. The rate of job growth is already record setting, with an average of 91,200 jobs added annually over the 9-year period, with the 
city being the driving force behind overall employment gains in the state; and had outpaced the state and the nation every year since the 
end of the 2008 recession. 

Accounting for less than 50% of the jobs in the state in 2009, New York City was responsible for more than two-thirds of statewide 
gains since then. Business services, leisure and hospitality, and healthcare led the way, accounting for 60% of job gains since 2009; and 
although the highest-paying securities industry remains 4% smaller than before 2007, the sector has reported more solid gains in recent 
years. Looking ahead, while the city’s job growth remains strong, national and global economic risks could affect the pace of future growth.

Job Growth:

In 2018 New York City job numbers reached 4.55 million, representing the highest level on record and 721,800 jobs above the 2008 pre-
recession level. However 75% of the added jobs during the current expansion were in employment sub-sectors with average salaries 
below the citywide average — a larger percentage than during the 2003-2008 expansion period. The outer boroughs accounted for 60% of 
citywide job gains in 2018; and contributed 48% of job gains since the end of the recession. At an average annual rate of 2.2% between 
2009 and 2018, the pace of job growth over the past 9-year period exceeded the 1.5% and 1.6% rate during the respective 2003-2008 and 
1992-2000 expansion periods. A broader comparison reveals the city’s 22% total job gain since 2009 is signifi cantly higher than the 13.2% 
and 13.5% job growth in the state and the nation.

Growth by Borough:

Beginning to reverse the historical trend when job growth was heavily concentrated in Manhattan, the outer boroughs have picked up in 
pace post the 2008 recession, accounting for 48% of the total gain between 2009 and 2018; and exceeded Manhattan during the current 
expansions in 2010, 2015, 2016 and 2018. Brooklyn and Queens were the frontrunners, accounting for 26% and 16% of all private sector 
jobs created over the past 9-years. An analysis of 2018 reveals that Brooklyn had the highest private sector job growth among the (5) 
boroughs, followed a signifi cant distance behind by Queens at 27% and Manhattan at 22%, with the Bronx and Staten Island accounting 
for the remaining 19% and 16% respectively.



A Snapshot of NYC a Decade After the Great Recession
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Amid the onset of the Great Recession in late 2007, more people lost their jobs than at any other time since the Great Depression 
according to reported data from the Business Cycle Dating Committee of the National Bureau of Economic Research, the nation’s offi cial 
recessions referee. Based upon several indicators including gross domestic product, income, employment, industrial production and 
wholesale-retail sales, the referees determined in 2010 that indicators had turned around long enough to declare the recession over in 
2009 according to reports. While the impact of the Great Recession continues to affect both the economy and global politics, New York 
City’s recovery has reportedly been extraordinary.

Population:

The city’s population has ballooned in the past 10-years, in part fueled by a steady stream of new residents from abroad or elsewhere in 
the U.S. that come to launch new careers and establish a new home. The turnaround from years past when newcomers left as soon as 
they could for a quieter, calmer place has helped revive the outer borough neighborhoods that were seeing a declining population in the 
1970s and 1980s. Since 2009, New York City’s population grew 2.7%. On a percentage basis, Bronx led the way, growing 3.4%; however 
despite trailing behind at 3.1%, Brooklyn saw the biggest gain in new resident numbers, which reached a total of 78,000.

Jobs and Wages:

The pace of employment growth in Brooklyn, Queens and the Bronx has surpassed that of Manhattan over the 10-year period. Wages 
for most workers have trended upwards, with the increase in minimum wages and the 10-year economic boom prompting companies to 
provide higher wages to retain quality staff serving as contributing factors. Since 2009 job numbers increased by 928,100 overall reaching 
4,650,400 jobs, unemployment lowered to 3.7% from 8.3%; and the number of working residents rose to a record 58% according the 
reported NYS Department of Labor data.

Sectors:

Although the high-paying fi nancial industry still accounts for more than one-fi fth of all wages paid in New York City, the pace of job growth 
following the recession has lagged behind Technology, Healthcare and Education, which now fuel the economy. The surge in tourist 
numbers, which more than doubled in the past 20-years, has made the Hospitality sector another big contributor to the city’s job growth. 
Among the major sectors, only healthcare added jobs every year. Taking a look at the boroughs, Manhattan led the way with a 52% 
increase in job numbers, followed by 26% in Brooklyn, and 16%, 5% and 1% in Queens, the Bronx and Staten Island according to reported 
New York State Comptroller data. Jobs within the city’s workforce also rose by 7% to reach 332,285 jobs in 2019.

Real Estate:

Interest rates were lowered to historic levels by the Federal Reserve to aid regulated lenders in the aftermath of the fi nancial crisis. The 
real estate industry became a “collateral benefi ciary” because mortgage rates also fell to unusually low levels. As home-seekers looking to 
take advantage of the low rates grew at a fast pace, apartment prices rose sharply, despite an infl ux of new inventory — most of it at the 
high-end — grew at its fastest rate in 50 years. From 2009 through 2018 developers completed construction of 186,920 units according to 
the Rent Guidelines Board’s 2019 Housing Supply Report. Manhattan’s condo and co-op prices in the 1st quarter of years 2010 through 
2019 fl uctuated, rising nearly 24% over the 10-year period, increasing from $868,000 to $1,075,000. In comparison the borough’s median 
rent increased more moderately by 9.7%, from $3,100 per month to $3,400 in the 1st quarter of 2019, noting that new units at higher 
priced rents skewed the market according to reported data compiled by appraisal and consulting services fi rm Miller Samuel, Inc.



Center for an Urban Future: Brooklyn’s Growing Innovation Economy
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The Innovation Economy is comprised of a “set of industries fueled by technology, creativity, and invention” according to the “data 
brief” released by CUF in mid-June; and produced in partnership with the Downtown Brooklyn Partnership, Dumbo Improvement District, 
Brooklyn Navy Yard Development Corp., and Industry City. The initial publication provides a new level of data about the size and scope of 
Brooklyn’s innovation economy; and is expected to be followed-up with a publication that explores “how to keep the borough’s innovation 
economy growing and how to ensure that more Brooklyn residents — particularly those from lower-income communities — are able to 
access the high-quality jobs being created in the borough’s innovations industries.” In addition, the new data brief builds upon past efforts 
such as the Dumbo, Brooklyn Navy Yard, and Downtown Brooklyn-focused Brooklyn Tech Triangle studies in 2013 and 2015, which in 
2015 determined that there were “at least 1,300 innovation fi rms in the three neighborhoods, employing approximately 17,000 people and 
generating $5 billion in economic impact each year.”

Brooklyn has established a “competitive advantage in a part of the economy that is expected to grow signifi cantly in the years ahead,” 
having benefi ted from sustained growth in all three core areas of the innovation economy — tech start-ups, creative companies, and next-
generation makers and manufacturers. Over the 9-year period from 2009 to 2017, Brooklyn produced an average of 101 start-ups per year, 
representing a signifi cant increase in pace over the previous 9-year period from 2000 to 2008 when the average rate of growth produced 
29 start-ups annually. In addition, among the 7.2% of Brooklyn-based start-ups that have received venture capital or angel funding, the 
borough accounts for 10, or 11.76%, of the 85 funded start-ups founded in New York City in 2018. While the highest concentration of 
Brooklyn’s start-ups are within the media entertainment, commerce and shopping, fi nancial services, and data and analytics industries, 
there has also been signifi cant growth in a number of emerging fi elds including artifi cial intelligence, blockchain, and virtual reality.

Sources:  https://nycfuture.org/pdf/Brooklyns_Growing_Innovation_Economy_6-12.pdf 



Brooklyn’s Growing Innovation Economy (cont’d)
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NYC Tech Start-ups by Borough | 2018

Brooklyn Manhattan Bronx Queens Staten Island

Number of Startups 1,205 11,678 33 148 25

Share of all start-ups in NYC 9.2% 89.2% 0.3% 1.1% 0.2%

Brooklyn’s Share of Tech Start-ups in NYC | 2000-2018

Year Brooklyn Start-ups in NYC Brooklyn’s Share

2000 19 303 6.3%

2008 264 3211 8.2%

2015 1,003 13,089 9.0%

2018 1,205 13,089 9.2%

Tech Start-ups – Currently driving much of the nation’s high-wage job gains, overall tech start-ups in New York City totaled 13,089 in 2018. 
Although the majority of start-ups are located in Manhattan, the pace of increase in start-up numbers within Brooklyn has exceeded that of 
the other (4) boroughs as the rated of tech sector employment from 2007 to 2017 increased 175%, more than double the 86% growth rate 
in Manhattan. Over the 9-year period from 2009 to 2017, Brooklyn produced an average of 101 start-ups per year, representing a signifi cant 
increase in pace over the previous 9-year period from 2000 to 2008 when the average annual rate of start-up growth was 29. In addition, 
among the 7.2% of Brooklyn-based start-ups that received venture capital or angel funding, the borough accounts for 10, or 11.76%, of the 
85 funded start-ups founded in New York City in 2018. 

Creative Companies – Brooklyn’s job numbers increased 155% between 2007 and 2017 to reach 8,868 jobs, and signifi cantly outpace the 
16% growth in Manhattan’s creative economy during the same 10-year period.

Innovative Manufacturers – Similar to the overall city and Manhattan where manufacturing employment declined 7.2% and 9.9% 
respectively from 2011 to 2018, Brooklyn has suffered job losses in many traditional manufacturing subsectors. However net gains in 
several manufacturing subsectors connected to tech or design in Brooklyn were able to offset losses resulting in a 1% net gain over the 
same period.

Top 10 Fastest-growing Industries in Brooklyn Since 2013 Top 10 Industries that Added the Most Start-ups in Brooklyn

Industry % Growth
Start-ups
in 2013

Start-ups
in 2018

Industry % Growth
Start-ups
in 2013

Start-ups
in 2018

Blockchain 1,300% 1 14 Software 118 201 319
Virtual Reality 700% 1 8 Media & Entertainment 69 180 249
Cryptocurrency 333% 3 13 Internet Services 68 128 196
Marketplace 243% 7 24 Commerce & Shopping 52 122 174
FinTech 229% 7 23 Financial Services 47 55 102
Payments 200% 10 30 Hardware 43 59 102
Robotics 200% 3 9 Mobile 42 86 128
3D Technology 200% 3 9 Information Technology 37 50 87
Artifi cial Intelligence 188% 8 23 Data & Analytics 33 48 81
Government & Military 175% 4 11 Science & Engineering 29 25 54



Developing Trends
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Hospital Campus Expansions Spur Uptick of Upper East Side Medical Offi ces

Ongoing expansion among the cluster of medical institutions that have proliferated on the lower blocks of the Upper East Side has 
reportedly sparked “a medical offi ce space boom as landlords try to revamp movie theaters and design showrooms into surgery centers 
and doctor’s offi ces.” Continuing to be the most sought after location for healthcare providers, the Lenox Hill section encompassing the 
area of the East 60s and East 70s is home to Memorial Sloan Kettering Cancer Center, Weill Cornell Medical Center, New York Presbyterian 
Hospital, Northwell Health’s Lenox Hill Hospital and Hospital for Special Surgery.

Over the past several years, expansions by the area’s hospitals has included:

• Memorial Sloan-Kettering

– 327-335 East 64th Street – Memorial Sloan Kettering constructed the 6-story, 95,976-square-foot facility located between 1st and 
2nd Avenues to serve as its Laboratory Medicine Building, which opened in 2017. 

– 525 East 73rd Street – The 23-story, 750,000-square-foot David H. Koch Center for Cancer Care facility that is expected to 
deliver this year is being constructed on the east side of the parcel; while Hunter College is constructing the a 403,000-square-
foot development on the remaining portion of the property to serve as the new home of the Hunter-Bellevue School of Nursing. 

• Northwell Health’s Lenox Hill

– 1329-1347 Third Avenue / 202 East 77th Street – In partnership with the University Financing Foundation, a healthcare and 
university-focused non-profi t, a new medical complex is planned for the 5-parcel assemblage that spans the entire 3rd Avenue 
block-front between East 76th and 77th Streets. The project will include an outpatient care center, an ambulatory surgery center 
and medical offi ces. 

– 855 Park Avenue – The proposed revitalization plan will reportedly expand its existing 10-building campus by about 67% to 1.3 
million square feet. As part of Phase 1 of the project a new purpose-built 516-foot-tall hospital room tower will be constructed to 
host single-bedded rooms, a signifi cantly expanded 53,000-square-foot emergency department, new surgical suites, and other 
larger clinical spaces. 



Hospital Campus Expansions (cont’d)
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• New York-Presbyterian / Weill Medical Center 

– 1283 York Avenue – The new 740,000 David H. Koch Center that spans the entire York Avenue block-front between Eat 68th and 
69th Streets opened last year.

New medical offi ce space being added to the area includes:

• 323 East 61st Street – The site of the 4-story, 13,972-square-foot structure that served as the rectory for Our Lady of Perpetual Help 
church is expected to give rise to a 6-story, approximately 80,000-square-foot medical development. Pre-leasing activity at the project 
being co-developed by William Macklowe Company and LaSalle Development between 1st and 2nd Avenues has secured a 30-year 
triple-net lease for the entire building by healthcare provider Memorial Sloan-Kettering according to reports. 

• 110 East 60th Street – The 15-story former Lighthouse building underwent a $20 million redevelopment by the joint venture between 
affi liates of Princetown International Properties and Dune Real Estate Partners to accommodate 155,000 square feet of contiguous 
medical space. Rebranded Park Sixty Medical, the building located between Park and Lexington Avenue reportedly began welcoming 
its fi rst tenants last year. 

• 770 Lexington Avenue – The Hospital for Special Surgery, which has its main campus at 535 East 70th Street, leased 14,950 square 
feet within the building located on the corner of East 60th Street. The 2nd fl oor space formerly served as a portion of retailer Diesel’s 
multi-level fl agship store. 

• 306 East 61st Street – The 7-story, 81,802-square-foot Interior Design Building was acquired early last year by JMC Holdings. New 
ownership reportedly plans to market the property to medical tenants. 

• 1210 Second Avenue – The former 3-story, 16,091-square-foot United Artists movie theater located between East 63rd and 64th 
Streets is reportedly being repositioned for healthcare use.

• 38 East 61st Street – The 5-story, 28,800-square foot offi ce condominium located between Madison and Park Avenues will reportedly 
be marketed for medical and offi ce uses upon auction house Sotheby’s vacating the space by the end of the year. 

Also in the immediate vicinity, a former multi-level Border’s Book store at the base of the 42-story, mixed-use condominium the Ritz Tower 
at 111 East 57th Street underwent a retrofi tting to create a 37,579 square feet of new medical space spanning the ground, concourse, 2nd 
and 3rd levels. However, developers building on speculation hoping to take advantage of the trend may face challenges, reported sources 
commenting that they may not understand the changing market, which is still forming and taking shape; or the power-heavy infrastructure 
needs of today’s healthcare tenants.

327-335 East 64th Street - Rendering 855 Park Avenue - Rendering 1283 Yor Avenue 525 East 73rd Street - Rendering



Developing Trends (cont’d)
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Landlords Shift Focus from Infrastructure Tech to “Tenant-Facing” Products

Over the years landlords have traditionally focused investment on technology innovations directly impacting infrastructure systems, such 
as those technology products that concern energy effi ciency, which likely went unnoticed by tenants. However at a time when technology 
advances are moving at a rapid rate; and tenant’s wanting greater connectivity within the offi ce environment at an all-time high, the focus on 
investment has shifted toward offi ce technology products. A recent report indicates that the growing trend across the real estate industry 
of adding smart technology systems to offi ce properties, as well as residential and retail, has fueled billions in spending nationwide.

Increased attention to technological upgrades has sparked heightened interest among investors. Venture capital investment in real estate 
technologies increased 250% year-over-year to $4.9 billion in the 1st quarter of 2019, representing over 50% of the total $9.6 billion 
invested throughout 2018 according to reported data compiled by CREtech. 

In general, today’s smart offi ce technologies are designed to improve the overall offi ce environment; as well as helping tenants to 
determine how to improve the use of existing space, or whether to expand or downsize, by analyzing the data produced and stored by 
smart technologies on space usage and occupancy. The increasing market value of information gathered as people move through stores 
or go about their work has made the data harvested from Internet of Things (IoT) systems the preferred criteria in making investment 
decisions according reported fi ndings of a survey completed by professional services fi rm Deloitte. However despite the wide-ranging 
variety of products, there are challenges to determining which technologies are the best fi t for an offi ce portfolio since “every building is 
different, has different characteristics, and a different tenant base,” making it diffi cult to replicate the same technologies portfolio-wide. 



Landlords Shift Focus (cont’d)
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Some notable smart offi ce technologies of 2019 reportedly include:

Internet of Things (IoT) Sensors – Serving as the cornerstone of most smart offi ce technologies, these sensors are indoor motion-
detecting devices that use infrared ultrasonic, microwave, or a similar technology to detect occupancy. Through the collection of data and 
communication with other platforms, IoT sensors are able to analyze and provide insight on offi ce usage; as well as controlling everything 
from an offi ce’s smart lighting and temperature control to the intelligent appliances within the offi ce pantry.

Smart Lighting – Offering the potential to signifi cantly reduce energy costs, the installation of smart lighting is often the fi rst step 
companies take when modernizing the offi ce environment. LED lighting, IoT sensors and controls, connectivity, analytics and intelligence 
are the (5) key features of smart lighting. The next generation of smart lighting will enable users to turn lights off and on, control lighting 
intensity, and even adjust lighting color from their smartphones.

Intelligent Climate Control – Usage patterns within the offi ce are intelligently detected by smart HVAC systems, which are able to 
automatically regulate temperature accordingly. In addition to increasing the system’s effi ciency, intelligent climate control also helps 
reduce carbon footprint. Taking the smart technology one step further, Oakland, CA-based Comfy offers an app that integrates with an 
offi ce’s HVAC system to allow employees to regulate the temperature of his or her own cubicle from a smartphone — a product that has 
benefi ted from growing popularity among co-working spaces users. The app can be reportedly used throughout the offi ce whether in a 
conference room, open offi ce layout or private offi ce. 

Smart Conference Rooms – Intended to streamline and improve the meeting process for employees, the intelligent conference room 
combines a number of smart features:

• Meeting management systems monitor the usage of shared offi ce spaces such as conference rooms, hot desks, and phone booths. 
By cataloging each room in an online booking system, the process of searching and reserving spaces based on size, occupancy and 
room features is facilitated. In addition alerts of time, location, or cancellations are automatically generated for distribution to all 
attendees; and the same platform can be used for the ordering of necessary add-ons such as catering or A/V equipment.

• Intelligent screens display who is currently using the conference room, who has an upcoming reservation, for what purpose, and for 
how long; while also recording and analyzing usage to determine the spaces and utilities employees need most.

Smart Desks – Similar to the intelligent conference room, the online booking platform facilitates the process of searching for and 
reserving desks; and keeps track of who has reserved each space making it easier for employees in the building to locate a colleague (or 
not, depending on their privacy mode). Sitting or standing desk options are also offered by some smart desk versions, and each user’s 
preferences are remembered. The data collected by the sensors provides useful insight for managers to understand desk utilization and 
daily traffi c fl ow.

Video Monitoring – In addition to adding a level of security to the offi ce environment, video monitoring helps facilities managers and 
administrators collect data to analyze how offi ce spaces are being utilized.

Indoor Wayfi nding – Similar to the interactive maps and step-by-step directions widely used outside by the average smartphone user, 
these platforms let company employees and visitors navigate fl oor plans within the offi ce building.

Smart Windows – Windows that automatically tint when the sun comes out eliminate the need for shades. California-based View was 
cited as a manufacturer of what has been described as “dynamic glass,” which reduces glare and heat gain, while maintaining natural 
light. The programmable glass fi lters out sun rays, reduces glare and adjusts to cloud cover and nighttime conditions due to an electro-
chromic metal-oxide coating that reacts with exterior light. Already successfully incorporated into numerous hospitals, college campuses, 
commercial and government buildings, the ability to customize control of temperature and light in interior environments is projected to 
lead to signifi cant reductions on electrical consumption. Looking ahead, it is anticipated that smart windows will become more functional 
in the future, eventually being used “like computer screens, displaying content and use for videoconferencing” according to reported 
statements by a View spokesperson. 



Landlords Shift Focus (cont’d)
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Some landlords have leased large blocks of space or entire buildings to co-working companies, benefi tting from the innovative technologies 
they frequently incorporate into the buildout design of their facilities that appeal to the millennial offi ce user. Cited in example is the mobile 
app called Elevate that is reportedly being developed by Convene, the shared workspace provider that partners with landlords to provide 
tenant amenities such as conference rooms and catered gourmet food. Once the app is operational, movements of Convene members 
will sync with its services; and if installed on a mobile device, will act as a building security pass and allow members to get food delivered 
to their workspace.

Smart-building research fi rm Memoori reportedly projects that by 2022, 4 billion devices that are connected online and linked to the IoT 
are expected to be in homes worldwide, while more than 3 billion are expected to be in offi ce buildings. However with the increasing 
use of smart building systems, the heightened collection of data that travels across the web and stored on a cloud platform, has given 
rise to growing concerns with regard to increasing security risks as buildings become more digital. In addition there exists the potential 
infringement upon peoples’ privacy rights, raising the question of “where is that line drawn between privacy and convenience.” While 
some other reports bring up the question of “who the data belongs to;” as well as “who the data stays with when a property sells,” further 
pointing out that “data can be sold off as an asset.”

Moving beyond the offi ce sector, the analysis of data collected through smart technologies can offer tremendous advantages for retailers. 
Cited in example is the planned repositioning of the long-time shuttered Times Square Theater at 215-223 West 42nd Street. As part of 
the project, developer Stillman Development is reportedly installing “low-voltage wiring and microphones to pick up cell phone signals that 
retail tenants can use to track customers as they linger near certain products or price check items.” As a result of the planned installation of 
smart technology, “tenants will have the ‘design freedom’ to program interior and exterior signage and displays to harvest customer data” 
according to reported statements by a Stillman spokesperson. Serving as another example of use some real estate fi rms are reportedly 
purchasing the geolocation data (also called people-tracking data) collected by other companies from mobile phones to help provide 
retailers with a profi le of consumer foot traffi c at particular locations.

Looking ahead, it is anticipated that the U.S. will likely follow in the comprehensive legislative footsteps of the European Union, which 
recently enacted its General Data Protection Regulation. Among its many rules, the law reportedly “requires companies to get consent 
from people in the EU to process their data and gives those individuals the right to withdraw that consent at any time. It also requires 
companies that collect data to put security protections in place and give people the right to have their data erased within 30 days.” The 
real estate industry’s collection of this type of data is currently in its infancy stage; and in many cases being collected without any real 
idea of how it’s going to be used according to some reports. However it has been reportedly projected that the implementation of smart 
technology in buildings has the potential to do great things; and while the writing of protection and security rules remains in the early 
stages, the “real estate industry has the opportunity to be proactive to make sure they’re not misusing any of this data.” 

Sources: https://www.goaskcody.com/blog/the-most-important-features-for-your-smart-offi ce-in-2019 



Market Snapshot: Class A & B

Source:  NYS Department of Labor 
and US Department of Labor, Bureau of Labor Statistics
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New York City’s Unemployment

• According to the New York State Department of Labor’s fi gures, the city’s 
unemployment rate of 4.2% (not seasonally adjusted) at the end of May was 
unchanged from the rate of the 1st quarter. Year-over-year the rate was 16.7% 
higher from the 3.6% rate in May 2018.

• Unemployment on the National level lowered to 3.3% at the end of May, declining 
13.2% from the 1st quarter rate of 3.8%. In contrast, year-over-year fi gures saw a 
more moderate 5.7% improvement from the 3.5% rate in May 2018.

• Employment activity in New York City’s private sector resulted in the gain of 
67,500 jobs over the 3 month period between May 2019 and February 2018. 
Year-over-year fi gures resulted in a 2.4% gain of 95,300 jobs; in comparison to a 
1.1% and 1.7% improvement for both New York State and the nation during the 
same period. The Education and Health Services sector continued to lead the 
way with a 5.2% year-over-year gain at the end of May, followed by the more 
moderate 2.3% gain in the Leisure & Hospitality sector; while the Financial 
Services sector held steady.

Weekly Wages

Overall average weekly wages in New York City averaged $2,400 at the end of the 
4th quarter 2018, representing a negative 1.6% lowering year-over-year according the 
recent report released by the U.S. Department of Labor. Among the major sectors 
(4) of the (5) saw wage increases during the quarter, led by the Information sector 
with an 11.5% increase year-over-year. In contrast the Financial Sector saw a 15.5% 
lowering during the same 12 month period.

Vacancy for Class A & B offi ce buildings over 75,000 square feet lowered 1.9% over 
1st quarter’s 8.2% fi gure, resulting in an 8.1% vacancy at the end of the 2nd quarter. 
Class B vacancy declined quarter-over-quarter by 2.9%, lowering from 6.8% to 6.6%; 
while Class A vacancy saw a more moderate 1.7% decline to 8.6% versus the 8.8% 
rate in the previous quarter.

Net Absorption closed the 2nd quarter at positive 317,668 square feet, representing 
a rebound of negative absorption in the previous two quarters. Midtown saw a 
positive 211,574-square-foot absorption, despite delivery of 30 Hudson Yards which 
added 162,276 square feet of offi ce space to inventory. Although remaining positive, the pace of absorption in Downtown slowed by nearly 
72% to positive140,629 square feet versus 501,048 square feet of absorption in the 1st quarter; while Midtown South’s negative absorption 
of 34,535 square feet represented a solid quarter-over-quarter rebound from negative 731,991 square feet. 

Face Rents for Class A & B offi ce space in the 2nd quarter lowered quarter-over-quarter to an overall average asking face rent of $62.92 
per square foot versus the $64.28 per square foot price in the 1st quarter. Class B rents held fairly steady at $58.10 per square foot versus 
$58.40 in the previous quarter; while Class A rents lowered moderately from $68.02 to $66.18 per square foot. Downtown and Midtown 
South saw rent increases to $59.16 and $69.20 per square foot respectively, partially offsetting lowering rents in Midtown which fell 4.7% 
to $64.07 per square foot.

Sources: http://www.bls.gov/schedule/archives/all_nr.htm  • http://labor.ny.gov/stats/index.shtm
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Submarket Statistics Overview: Class A & B Offi ce 
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Manhattan Inventory Vacant Sq. Ftge. Vacancy Rate Avg. Face 
Rent PSF

Net
Absorption

Submarkets
Districts

Total 
RBA*

Direct 
Sq. Ftge.

Sublet Sq. 
Ftge.

Total 
Sq. Ftge.

Direct 
Vacancy

Sublet 
Vacancy

Overall 
Vacancy

Direct
Asking

Year-to-Date
Sq. Ftge

Downtown 110,790,282 9,071,719 1,026,030 10,097,749 8.2% 0.9% 9.1% $58.12 641,677

City Hall 13,803,444 214,459 75,244 214,459 1.0% 0.5% 1.6% $52.78 132,603

Financial District 41,238,799 3,564,914 598,813 4,163,727 8.6% 1.5% 10.1% $54.31 -244,642

Insurance District 11,648,875 782,921 81,829 864,750 6.7% 0.7% 7.4% $54.51 133,162

TriBeCa 7,919,293 326,138 14,435 350,573 4.1% 0.2% 4.3% $73.58 -53,252

World Trade Center 36,179,871 4,258,531 255,709 4,514,240 11.8% 0.7% 12.5% $62.31 673,806

Midtown South 68,524,835 3,750,253 795,237 4,545,590 5.5% 1.2% 6.6% $69.38 -766,526

Chelsea 16,203,909 895,832 323,073 1,218,905 5.5% 2.0% 7.5% $61.13 -219,644

Flatiron 21,828,514 736,279 121,255 857,534 3.4% 0.6% 3.9% $69.21 -11,368

Gramercy Park 9,456,053 454,958 202,886 657,844 4.8% 2.1% 7.0% $66.15 -279,860

Greenwich Village 4,578,969 224,509 34,686 259,195 4.9% 0.8% 5.7% $58.59 -136,901

Hudson Square 11,782,394 1,178,317 100,281 1,278,598 10.0% 0.9% 10.9% $80.02 -12,192

SoHo 4,674,996 260,358 13,056 273,414 5.6% 0.3% 5.8% $72.24 -106,561

Midtown 292,753,613 19,866,382 3,557,739 23,424,121 6.8% 1.2% 8.0% $64.97 -158,265

Columbus Circle 33,629,347 1,959,291 376,757 2,336,048 5.8% 1.1% 6.9% $55.73 -164,469

Grand Central 55,031,798 3,705,424 414,066 4,119,490 6.7% 0.8% 7.5% $67.58 181,522

Murray Hill 11,855,989 696,002 166,770 862,772 5.9% 1.4% 7.3% $61.57 46,158

Penn Plaza/Garment 58,070,785 3,619,861 718,401 4,338,262 6.2% 1.2% 7.5% $54.41 -308,945

Plaza District 84,352,900 7,021,003 1,161,688 8,182,691 8.3% 1.4% 9.7% $75.31 403,889

Times Square 45,686,332 2,586,265 720,057 3,306,322 5.7% 1.6% 7.2% $60.80 -302,870

U.N Plaza 4,126,462 278,536 0 278,536 6.7% 0.0% 6.7% $57.32 -13,550

Grand Total 472,068,730 32,688,354 5,379,006 38,067,360 6.9% 1.1% 8.1% $62.90 -283,114

Source: Costar - Buildings 75,000 SF and larger; vacancy and absorption calculations based upon move-in date versus deal signing date



Leasing Activity
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IWG Launches Franchise Plan 

A plan has reportedly been announced by the Switzerland-based fl exible offi ce space provider to roll out the franchise model pioneered 
by fast-food chain McDonald’s back in the 1950s in a bid to accelerate growth. The company is currently the world’s largest fl exible space 
provider through its Regus and Spaces brands, with a total of about 547,344 workstations globally at the end of 2018, followed by its 
strongest competitor WeWork, which has about 466,000 workstations and is rapidly closing the margin according to reports. Currently 
IWG leases offi ce space, builds it out, furnishes it and then subleases the space to companies under fl exible terms. However under the 
new structure, IWG will shift the responsibility of the buildouts and leasing to others under franchise agreements which it is hoping will 
facilitate further expansion without having to “make the kind of huge capital investments that WeWork has made.” An initial push of its 
franchise program was started outside the U.S. last year, followed by a launch in the U.S. during the 1st quarter. 

While the concept of franchising within the offi ce segment is not new, reportedly having come and gone over the years, a recent resurgence 
has been sparked by changes to accounting rules by the Financial Accounting Standards Bureau (FASB). The Topic 842 amendments that 
went into effect for public business entities on December 15, 2018 changed the treatment of leases under U.S. Generally Accepted 
Accounting Principles (GAAP); and now requires long-term leases signed by public companies to be listed on their balance sheets as 
liabilities, similarly to mortgages or other loans.

A report in September indicated that although the franchise model has helped several fl exible workspace operators grow, such as Offi ce 
Evolution and Serendipity Labs, it has not worked as well for Regus. At the time of the report Regus operated 3,000 fl exible workspace 
locations spread across 120 countries. However since the company has typically had several locations in one city comprised of a mix of 
Regus-owned and franchises, a resulting competition with one another when it came to marketing, offers, pricing, and general operations 
eventually led to Regus acquiring most of its franchises; and those that remained operate under a different name. To avoid a similar 
occurrence moving forward, it has been suggested that IWG focus their franchise efforts in areas with a lot of growth opportunity, and 
where the company doesn’t yet have a presence, or at least not a strong one; and as another option move towards having “master 
franchisees for countries or regions, to prevent competition and disagreement between franchise owners.”

Looking ahead, IWG’s plan will eventually lead to reportedly two-thirds of its locations being run through partnership agreements, including 
franchises. Launched in 1989 as Regus, the company is often considered to have pioneered the early stages of the co-working model. 
Considerations to sell last year were ultimately abandoned after receiving disappointing offers according to reports. However more recently 
IWG has introduced the sale offering of its Spaces brand, reportedly “hoping that a brand more similar to WeWork can fetch a better price 
on its own.”
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Leasing Activity (cont’d)

Large Vacancies on the Horizon

Downtown

111 Wall Street (FiDi) – Citigroup is reportedly planning to vacate the 24-story, approximately 975,179-square-foot building that the New 
York-based lender occupies in its entirety. Decisions of the longtime rumored move were reportedly confi rmed by a representative of the 
bank, leading to the remaining employees vacating the building upon the December 15, 2019 lease expiration as part of an ongoing real 
estate consolidation. According to city record documents, Citibank predecessor First National City Bank secured a lease in June 1966 at the 
time of the building’s construction. The bank was renamed Citibank, N.A. un 1976; and in December 1999, the current lease commenced 
under the Citibank name. Currently owned by the Korein family’s Omnispective Management Corp., it is speculated that the asset will be 
marketed as a “long-term leasehold sale rather than as a conventional lease” according to reports. The transaction would give the buyer full 
control and occupancy; while the longtime fee-owner would benefi t from the receipt of ground rent payments.

Big Block Tenants in the Market

Uber Technologies – The transportation-based start-up that connects riders to drivers through a mobile app is reportedly seeking a larger 
offi ce ranging in size from 250,000 to 300,000 square feet; and has been visiting buildings in the vicinity of Bryant Park as well as 3 World 
Trade Center. News of the search came about one month prior of the company’s $100 billion initial public offering (IPO) in May according 
to reports. In addition to providing peer-to-peer ridesharing services, the San Francisco-based company launched in 2009 more recently 
added a food delivery service and a bike-share system. Uber currently has offi ces in Manhattan at the Terminal Stores Building, 261-271 
Eleventh Avenue (Chelsea), where they occupy about 64,340 square feet under a lease expiring sometime in 2027; as well as 48,900 
square feet in the Penn Plaza area at 1400 Broadway, where a lease was initially secured for 34,600 square feet in early 2018; and about 
one year later expanded by 14,300 square feet under a 10-year term. It is unclear if the larger space will result in a consolidation of locations; 
or further expand Uber’s footprint in Manhattan.



Submarket ReCap: Midtown
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Lease Deals to Watch For

Facebook / 50 Hudson Yards (Hudson Yards) – The social media platform is reportedly 
negotiating a lease for 1 million square feet within the 62-story, 2.9 million-square-
foot tower. Currently under construction, the 1,011-foot-tall structure rising on the 
corner of West 34th Street is expected to deliver in 2022; and will complete Phase 
1 construction of the multi-building Hudson Yards project. Asset manager BlackRock 
is expected to serve as anchor tenant, having signed an LOI at the end of 2016 
for 847,000 square feet. Facebook has already established a sizeable presence in 
Manhattan, currently occupying over 880,000 square feet, or nearly 75% of 770 
Broadway (Greenwich Village), where they have been a tenant since 2013; about 
160,000 square feet at 225 Park Avenue South (Flatiron); and more recently secured a lease for 40,000 square feet at 335 Madison Avenue 
(Grand Central) according to reports last year. 

If the Hudson Yards deal moves forward, it will include the 450,000 square feet of space that Debevoise & Plimpton was reportedly 
nearing a lease signing per reports in February, prompting the law fi rm to consider neighboring 66 Hudson Yards’ The Spiral, which is 
currently under construction, among other Midtown and Lower Manhattan options. Another big block deal that appears to have fallen 
by the wayside was Morgan Stanley’s consideration to purchase a 2 million-square-foot space; but reports in 2017 had indicated that 
discussions were in very early stages and other sites in the area were being considered, including remaining in its current headquarters at 
1585 Broadway, which the fi nancial fi rm has owned since 1993. 

Facebook reportedly entered the market over the past year to explore options for a big block space. Reports last fall had indicated that 
talks were underway for the company to lease the entire 15-story, 870,000-square-foot building at 63 Madison Avenue in Midtown South’s 
NoMad district, as well as at the planned redevelopment at One Madison Avenue; and in June, renderings surfaced for the potential 
redevelopment of the Hotel Pennsylvania at 401 Seventh Avenue (aka 15 Penn Plaza) featuring Facebook branding. The technology 
company recently made headlines with reported plans to launch its crypto-anchored fi nancial marketplace next year. Expected to be 
a game-changer for real estate, Facebook’s own cryptocurrency known as Libra will be backed by national currencies, rather than the 
method typically used by Bitcoin, which can change drastically and is reportedly premised on a scarcity model.

Midtown Class A and B

Vacancy 8.0%

Face Rent $64,07 per sq. ft.

Net Absorption 211,574 sq. ft.



Midtown Recap (cont’d)
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Lease Deal Highlights - 2nd Quarter 2019

Colgate-Palmolive / 300 Park Avenue (Plaza) –The global household and consumer products manufacturer will be remaining at its current 
headquarters location. The lease extension for 6 fl oors totaling 242,000 square feet announced in May has resulted in a 72,000-square-foot 
downsizing within its namesake building; and is the second time in recent years Colgate-Palmolive has shed space. In 2015 a sublease 
for 109,631 square feet spanning entire fl oors 12 through 14 was secured by co-working space provider WeWork under a term that will 
reportedly extend through June 2023 according to reports at the time. Considerations by landlord Tishman Speyer to demolish the 26-story, 
770,000-square-foot tower to make way for a new ground-up development were put on hold following Colgate-Palmolive’s signing.

AllianceBernstein / 66 Hudson Boulevard (Hudson Yards) – The publicly traded investment management 
fi rm that has maintained a presence in New York City for about 51-year has reportedly secured a 20-year lease 
for 189,000 square feet at the 65-story, 2.8 million-square-foot tower known as The Spiral that is currently 
under construction. News of ongoing negotiations had initially been released in March, about one year 
following reported decisions by its parent company AXA-SA to relocate AllianceBernstein’s headquarters to 
a new Nashville, TN facility upon 2020 completion. Other locations that were reportedly being considered 
included 2 Manhattan West, 50 Hudson Yards, and even its current location at 1345 Sixth Avenue.

Over the past several years, AllianceBernstein has been shrinking its Manhattan footprint. Reported 
sublease deals dating back to 2012 total 228,825 square feet, representing a nearly 19% reduction of space, 
with a renewal secured in 2017 for the reportedly 992,043 square feet retained at the 6th Avenue tower 
under a lease expiring in 2024. In January 2025, upon completing the transfer of 1,050 legal, fi nance and 
marketing jobs to Tennessee, about 850 employees will be relocated in a scaled-down Manhattan offi ce. 
AllianceBernstein will be joining anchor tenant Pfi zer, the global pharmaceutical fi rm committing to a 20-year lease for 800,000 square feet 
last April. 

McCann Worldgroup / 622 Third Avenue (Grand Central) – The Interpublic Group (IPG)-owned fl agship marketing agency will reportedly 
retain its offi ces at the 41-story, 1,050,845-square-foot tower. A 15-year renewal at an asking price of $70 per square foot was secured by 
IPG extending the 450,000-square-foot lease that was due to expire in 2021 according to reports. McCann has been located in the Grand 
Central Plaza building since 2000; and currently occupies the entire 2nd through 5th fl oors and 16th through 28th fl oors within the building 
located between East 40th and 41st Streets.

First Republic Bank / 460 West 34th Street (Penn Plaza) – The San Francisco-based lender with other Midtown locations, including 
Rockefeller Center, has secured a 15-year lease for 211,521 square feet to serve as anchor tenant of the 20-story, 638,000-square-
foot building. As part of the deal First Republic will also occupy a portion of the ground and mezzanine fl oors to house (2) new retail 
bank branches. Asking rents for the deal were reportedly $90 per square foot and $650 per square foot for the offi ce and retail space 
respectively. The building that spans the entire 10th Avenue block-front between West 33rd and 34th Streets is currently owned by the 
Kaufman Organization, but SL Green Realty was expected to close in May on the purchase of a majority and controlling interest in the 
asset, having reportedly entered into contract on the transaction in December. A planned comprehensive building-wide redevelopment of 
the former Master Printers Building will include a relocation of the building’s lobby entrance from West 34th Street to West 33rd Street; 
construction of a new “glass box” lobby with 9-foot-high industrial windows; new double-height storefronts; as well as a 5,000-square-foot 
roof deck with a 3,000-square-foot lounge, and the activation of several large roof setback terraces.

Federal Deposit Insurance Corporation / 350 Fifth Avenue (Penn Plaza) – The independent agency created by the U.S. Congress that 
insures deposits made in U.S. banks and savings institutions will remain at its current location for another 5-years according to reports. 
Initially signing a 10-year lease in 2009 at the 102-story, over 2.8 million-square-foot Empire State Building, the FDIC has reportedly opted 
to renew its lease for the 119,226-square-foot space that spans the entire 11th through 13th fl oors.

Cosentini Associates / 498 Seventh Avenue (Penn Plaza/Garment) – The affi liate of engineering and consulting fi rm Tetra Tech will be 
making a parallel move about (4) blocks north in early 2020. A lease in the low-$70s per square foot range was reportedly secured for 
59,798 square feet spanning the entire 15th fl oor and a portion of the 14th fl oor. Terms were not disclosed for the deal that will result in a 
relocation from 2 Penn Plaza, where they have maintained an offi ce for about 18-years according to available online data.

66 Hudson Boulevard - Rendering
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Midtown Recap (cont’d)

Lease Deal Highlights (cont’d)

Craveth Swaine & Moore / 2 Manhattan West (Penn Plaza) –  The law fi rm is planning to downsize into an 
approximately 350,000-square-foot space, having initially signed a term sheet in April according to reports. The 
move represents a signifi cant downsizing from the fi rm’s current 617,000-square-foot offi ce at One Worldwide 
Plaza, 825 Eighth Avenue, where they have reportedly been located since the building opened in 1988. New 
building applications were fi led in November 2017 for the 60-story, 1,747,652-square-foot development that will 
rise on the corner site within the 5-building complex known as Manhattan West.

Developer Brookfi eld Offi ce Properties, and its fi nancial partner the Qatari Investment Authority (QIA), were 
reportedly planning to move ahead with construction of the estimated $2 billion tower expected to deliver in 
2022 prior to securing an anchor tenant. Heightened interest in the development that has an alternate address of 
401-425 West 31st Street aka 371-389 Ninth Avenue has attracted Amazon, the e-commerce company reportedly 
considering the building as one of the possible options for a requirement of at least 100,000 square feet to as 
much as 750,000 square feet. Brookfi eld recently fi led applications with the city’s Industrial Development Agency 
(NYCIDA), hoping to secure approvals for 25-year, roughly $78.919 million real estate tax exemption, resulting 
in an estimated benefi t to the city of roughly $1.071 billion in generated direct and indirect taxes according to documents posted on the 
agency’s website.

Greenhill & Co. / 1271 Sixth Avenue (Columbus Circle) – The investment bank has reportedly secured a more than 15-year lease for 
78,000 square feet on the entire 20th and 21st fl oors within the 48-story, 2.1 million-square-foot tower. The reported asking rent was $100-
plus per square foot for the space that spans the remaining full fl oors of the approximately 1.28 million square feet vacated by publisher 
Time Inc. upon relocating to Lower Manhattan’s Brookfi eld Place in 2015. The deal brings the building that recently completed a $600 million 
renovation to 98% occupancy. Greenhill will be relocating in 2020 from 300 Park Avenue (Plaza), where they occupy 51,885 square feet on 
the 22nd through 24th fl oors under a lease expiring in the fall of 2020 according to available online sources.

2 Manhattan West 
Rendering (Left)



Submarket ReCap: Midtown South
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Netfl ix Plans $100M NYC Investment Bringing New Jobs

The internet entertainment service is planning to invest up to $100 million in the city 
to expand its presence with a new production hub in Brooklyn and corporate offi ce 
in Manhattan according to the mid-April press release by Governor Cuomo’s offi ce. A 
total of 127 high-paying executive content, marketing, and production development 
jobs over the next 5-years are expected to be directly created as part of the plans 
to take up approximately 100,000 square feet at 888 Broadway (Flatiron), where 
Netfl ix already houses 32 New York-based employees in about 38,000 square feet 
leased last year.  

Netfl ix has also leased approximately 161,000 square feet at 333 Johnson Avenue in Brooklyn’s Bushwick neighborhood for the planned 
construction of (6) sound stages and support spaces, which is expected to “house thousands of production jobs within 5-years.” The 
collection of vacant connected warehouses that were formerly utilized for a printing factory was acquired by Bethpage-based Steel 
Equities in December for $52.5 million, sellers Normandy Real Estate Partners, Royalton Capital and Princeton Holdings abandoning earlier 
plans for a possible offi ce conversion of the site. 

Netfl ix was awarded up to $4 million in performance-based Excelsior Tax Credits in support of the company’s creation of 127 high-paying 
offi ce-based jobs by 2024; and to compete with other cities under consideration. The new jobs must be retained, along with the existing 
32 jobs for another 5-years to receive the full incentive per press release. 

Midtown South          Class A and B

Vacancy 6.6%

Face Rent $69.20 per sq. ft.

Net Absorption -34,535 sq. ft.
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Midtown South Recap (cont’d)

Lease Deal Highlights - 2nd Quarter 2019

Microsoft / 300 Lafayette Street (SoHo) – The technology giant has moved ahead with a lease for 70,000 
square feet at the 7-story, 83,000-square-foot boutique offi ce-and-retail development that is nearing construction 
completion, however full details of the deal were not released. News of the Redmond, Washington-based fi rm 
considering the location initially surfaced last September. In recent years Microsoft has been expanding its 
presence in New York City; and currently has its Manhattan headquarters in 230,000 square feet at Eleven | X, 
11 Times Square. In 2014 the company secured a lease for 20,600 square feet at 677 Fifth Avenue to establish 
its fi rst Manhattan fl agship store.

The building developed on speculation by Related Companies along with fee-owner LargaVista hosts 28,842 
square feet of retail space on the ground, 2nd fl oor and lower level with 3-sides of frontage along Lafayette, 
Crosby and East Houston Streets; and 47,914 rentable square feet of offi ce space on the upper fl oors featuring 
wraparound terraces and a 2-story glass-enclosed penthouse. Nightingale Properties and WCP Investments acquired the leasehold on the 
site in May, but the transaction reportedly fi nanced with a $143 million loan provided by TPG Real Estate Finance Trust had yet to appear on 
city records. A portion of the loan is expected to help fund tenant installations and other leasing costs. Nightingdale entered into contract 
back in October 2017, reports at the time indicating that the deal was valued at between $130 million and $140 million ($1,566 - $1,687 per 
square foot), the 99-year ground lease expiring February 10, 2113 secured by Related in 2014 for $26.16 million reportedly attributed to the 
higher fi gure. The transaction is expected to close once the temporary certifi cate of occupancy is received.

Bombas / 881-887 Broadway aka 113-117 Fifth Avenue (Flatiron) – The sock manufacturer that donates a pair of socks to homeless 
shelters for each pair sold will be expanding its Manhattan footprint before the end of the year. The company launched in 2013 has secured a 
10-year lease for 33,300 square feet spanning the entire 2nd fl oor at the 7-story, roughly 280,000-square-foot building that spans the entire 
East 19th Street block-front between Broadway and 5th Avenue. The company’s existing offi ce is located in reportedly 8,000 square feet just 
one block south at 37 East 18th Street, which Bombas plans to vacate in the late summer or early fall upon relocating to the larger space.

Ro / 695-709 Sixth Avenue (Chelsea) – The family of health companies launched in 2017 has reportedly secured a 5-year lease for 38,225 
square feet at an asking rent of $80 per square foot within the 5-story, 142,000-square-foot building located on the corner of West 23rd 
Street. The startup will be moving this summer to the space spanning the entire 4th fl oor that the landlord reportedly pre-built on speculation, 
hoping to attract a tenant willing to secure a shorter term deal than is typical for offi ce leases to allow for a planned redevelopment of the 
100-year-old building in the near future. Originally launched as Roman, the rebranded company that now has (3) divisions has grown over 
the past 2-years from a 5-person staff to over 100 according to reported statements by a Ro spokesperson.

300 Lafayette Street
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Midtown South Recap (cont’d)

Lease Deal Highlights (cont’d)

Yext / 61 Ninth Avenue (Chelsea/MePa) – The New York City-based international digital knowledge management 
technology company founded in 2006 has reportedly secured a 12-year sublease for the entire 142,500-square-
foot offi ce component of the newly constructed 10-story, 167,200-square-foot boutique offi ce building that will 
be dubbed the Yext Building. Base rent for the space will reportedly be around $1 million per month ($84 per 
square foot), escalating to about $1.1 million ($93 per square foot) in 2025. The company is planning to invest 
about $150 million for the space build-out and rent according to reported statements by a Yext spokesperson. 
As part of the deal Yext was offered up to $6 million in performance based Excelsior Tax Credits from the Empire 
State Development (ESD) in exchange for creating 500 jobs over the next 5-years, and then retaining those 
new jobs and their existing New York City-based jobs for another 5-years in order to receive the full incentive 
according to the press release by Governor Cuomo’s offi ce. Yext will relocate in May 2020 from its approximately 
95,000-square-foot space at One Madison Avenue (Gramercy Park) to join coffee purveyor Starbucks, which in mid-December debuted its 
fi rst east coast Starbucks Reserve Roastery at the building. The Seattle-based company had leased the entire 23,000-square-foot retail 
space back in 2016 under a 15-year lease according to reports at the time.

News of the deal comes about (4) months following initial reports announcing negotiations by the tech company to take over the lease 
from Hartford, CT-based Aetna, which had leased the space in mid-2017. However plans to create a new corporate headquarters were 
subsequently canceled about (6) months later by Rhode Island-based pharmacy chain CVS Health upon agreeing to acquire the insurance 
company. Asking rent for the space was reportedly $150 per square foot at the time; and as part of the deal that was expected to generate 
$146 million in economic benefi t, Aetna had been awarded $33.6 million in city and state subsidies — $24 million of performance-based 
tax credits over 10-years awarded by the state in exchange for adding 250 senior positions and $9.6 million in fi nancial assistance from the 
city’s Economic Development Corporation (NYCEDC), which was canceled by the city in early January 2018 following confi rmation of CVS’ 
decision. 

We Company / 620 Sixth Avenue (Chelsea/Flatiron) – The multi-businessline company formerly known as WeWork has reportedly secured 
a lease 213,358 square feet at the building for its headquarters. Full details of the terms of the direct deal were not released for the space 
formerly occupied by music streaming platform Spotify and advertising technology company MediaOcean. The We Company’s current 
headquarters is located nearby at 115 West 18th Street, where they reportedly occupy about 50,000 square feet. Spotify has relocated to 
4 World Trade Center, vacating about 124,958 square feet spanning the entire 7th fl oor and a portion of the 3rd fl oor leased in 2012 and 
2014 respectively; and MediaOcean is relocating to the Equitable Building at 120 Broadway, vacating 88,400 square feet on the entire 6th 
fl oor leased in 2013. It is unclear if the space will be occupied short-term while repositioning and renovations get underway at the former 
Lord & Taylor’s building at 424 Fifth Avenue, which is now owned by WeWork Property Advisors (WPA), the investment vehicle managed 
by the We Company and private equity fi rm Rhône Group. Expected to serve as We Company’s new headquarters, a memorandum of 
lease slated to commence August 8, 2020 for the building was secured in February under the entity 424-438 Fifth Avenue Tenant LLC c/o 
WeWork Companies according to city record documents. 

61 Ninth Avenue - Rendering
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Midtown South Recap (cont’d)

Lease Deal Highlights (cont’d)

CBS / 28 East 28th Street (NoMad) – The broadcast television and radio network has decided to remain at the 15-story, 870,000-square-
foot building that formerly went by the address 63 Madison Avenue. Reports in mid-April indicated that the company secured a 15-year 
renewal for its 164,000 square-foot space. The space that spans the entire 8th through 10th fl oors had a reported asking rent in the low-
$90s per square foot range.

WeWork / 419 Park Avenue South (NoMad) – The We Company has secured a 67,858-square-foot lease for its co-working business line. 
Terms of the deal were not released for the space that will span (5) full fl oors within the 20-story building. As part of the deal, WeWork will 
have a dedicated entrance on East 29th Street and signage installed on the front of the building. Competitor Knotel also has a presence 
in the building, currently occupying 9,000 square feet since 2017 upon taking over the space from co-working start-up Grind as part of a 
formed alliance between the (2) companies according to reports at the time.

One Soho Square: Double-header Deals (Hudson Square) – Leasing activity during the quarter increased occupancy at the (2) building, 
768,000-square-foot complex by 176,068 square feet following an expansion and relocation deal. The buildings that go by the addresses 161 
Sixth Avenue and 233 Spring Street have been rebranded One Soho Square East and One Soho Square West respectively.

• Flatiron Health – The healthcare technology company owned by Swiss drug-maker Roche has reportedly expanded its footprint within 
the 13-story west tower by 122,068 square feet. The 10-year deal increases Flatiron’s presence to 252,452 square feet spread across 
(9) fl oors, having initially leased 130,384 square feet within the east tower last year. Asking rent in the expansion deal was reportedly 
$102 per square foot.

• Juul Labs – The e-cigarette maker has reportedly secured a lease for nearly 54,000 square feet on the 8th and 9th fl oors of the west 
tower. Full details were not released of the deal that had a reported asking rent of $124 per square foot. Currently the San Francisco-
based startup has an offi ce directly across the street at 155 Sixth Avenue, where according to available online sources they occupy 
15,374 square feet under a lease expiring in 2025. It is unclear if the recent signing will prompt a relocation; or increase Juul’s footprint 
in the area.
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Downtown Alliance: Q1 2019 Real Estate Market Review

Strong leasing activity across industry sectors and in a diverse set of buildings helped 
push private-sector employment in Lower Manhattan below Chambers Street to its 
highest level since before September 11, 2001, reaching 251,334 according to the 
report released by the BID in late April. The roughly 2 million square feet of new lease 
deals transacted during the 1st quarter were driven by relocations, which accounted 
for about 10% of activity, helping Lower Manhattan outperform Manhattan’s two 
other major commercial submarkets. 

Offi ce Market

Leasing activity in the 1st quarter represented the second highest quarterly total in more than 7-years, but fell about 5% below the 2.1 
million square transacted in the previous quarter. Data further revealed that leasing activity was 52% above the 5-year quarterly average, 
making Lower Manhattan the only submarket in New York City to register an increase. Downtown continues to benefi t from a greater 
offi ce density creating large block options for mature fi rms to expand and grow; and has attracted a growing number of technology fi rms 
increasing the sector’s footprint in Lower Manhattan to more than 5.3 million square feet, of which relocations from Midtown South and 
Midtown account for 1.5 million square feet.

Sources: https://www.downtownny.com/sites/default/fi les/research/Q1_2019_Lower_Manhattan_Real_Estate_Report.pdf 

Downtown                 Class A and B

Vacancy 9.1%

Face Rent $59.16 per sq. ft.

Absorption 140,629 sq. ft.
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Top 10 Offi ce Lease Deals in Q1 2019

Tenant Address Sq. Ftge. Lease Type Sector

NYC Health + Hospitals 50 Water Street 526,552 Expansion/Relo within LoMa Healthcare

WeWork 199 Water Street 201,231 New Prof. Services

Convene 225 Liberty Street 76,359 New Prof. Services

Scor 28 Liberty Street 74,741 Relo within LoMa FIRE

Knotel 61 Broadway 60,323 New Prof. Services

W20 Group 199 Water Street 58,852 Renewal/Expansion Prof. Services

Ambac Financial One World Trade Center 46,927 Relo within LoMa FIRE

Better.com 3 World Trade Center 44,352 Relo within LoMa FIRE

Fortune 40 Fulton Street 43,352 Relo within LoMa TAMI, Media

Knotel 88 Pine Street 43,250 New Prof. Services

Tourism

The volume of tourists visiting Lower Manhattan reached 14.6 million in 2018, a 7.7% increase year-over-year; and international visitors 
accounted for 53% of total tourist volume, for a 6% increase from the 50% total in 2017. Citywide tourist volume rose 3.8% year-over-year, 
reaching 65.2 million in 2018, a volume that is expected to reach 67 million in 2019.

Hotel Market

There were a total of 7,945-keys spread across (37) hotels located throughout Lower Manhattan at the end of the 1st quarter. In 2019, 
the neighborhood’s hotel room inventory is expected to grow by 9%, with 460-keys expected to come online throughout the year. Hotel 
occupancy is the 1st quarter was 76%, a decline of 3% year-over-year; and slightly below the citywide trends at 79%. Average daily room 
rates (ADR) held steady at $207, which are about $11 below the citywide rate. Hotel openings during the fi rst 3-months of the year included 
the 89-Key The Artezan Hotel at 24 John Street.

Hotel Development Pipeline

Hotel Address Keys Open Date Developer

The Fidi Hotel 11 Stone Street 143 2019 Premier Emerald LLC

Marriott Residence Inn
Courtyard by Marriott

215 Pearl Street
120
200

2019 Lam Group

Hotel Indigo 120-122 Water Street 122 2020 Atlas Hospitality
Aloft Hotel 50 Trinity Place 173 2020 FIT Investment Group
Hotel Indigo 8-12 Maiden Lane 190 2020 10-12 MLane Inc
Boutique Hotel Battery Maritime Bldg 41 2020 Centaur Properties / Cipirani
TBD Hotel 265 Broadway 80 2020 Roe Corporation

TBD Hotel (Former American Stock 
Exchange Building)

78-86 Trinity Place aka 
113-123 Greenwich St

174 TBD
Clarion Partners 
GHC Development

TBD Hotel 212 Pearl Street 181 TBD Chaon LLC
TBD Hotel 88 Wall Street 14 TBD Actium Development
TBD Hotel 112 Liberty Street 230 TBD Hidrock Realty

Total 1,702
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Residential Development

At the end of the 1st quarter there were 33,243 residential units spread across 334 mixed-use and residential buildings as population 
continues to rise, increasing by approximately 2% to 62,000. Of the 2,897 units in different phases of construction and planning, 35% 
a currently planned as rentals and 65% condominiums. Lower Manhattan’s median rent rose slightly quarter-over-quarter to $3,665 per 
month; however on a year-over-year basis it lowered by 3.4%; and while the median rent for overall Manhattan similarly rose moderately 
quarter-over-quarter to $3,400, in contrast it represented a 3.2% increase year-over-year. Median condo and co-op sales prices rose sharply 
by 13% quarter-over-quarter to $1.1 million, and were up slightly year-over-year; while the price per square foot of $1,357 was a 3.7% 
increase quarter-over-quarter, but an approximately 2.9% decrease year-over-year.

Residential Development Selected Highlights

Address Type Units Delivery

265-267 Broadway Hotel-Condo 37 2020
75-83 Nassau Street Rental-Condo/New Construction 229 2021
Mixed Condo-Rental Units in Development 266

183-187 Broadway New Construction 279 2021
86 Warren Street New Construction 40 TBD
102 John Street / 3-5 Platt Street New Construction 250 TBD
Total Rental Units Under Construction 569

1 Beekman Street New Construction 31 2019
30 Warren Street New Construction 23 2019
81 Warren Street New Construction 12 2019
108 Chambers Street New Construction 8 2019
125 Greenwich Street New Construction 273 2019
25 Park Row New Construction 110 2019
1 Seaport, 161 Maiden Lane New Construction 80 2020
45 Park Place New Construction 50 2020
69 West Broadway New Construction 24 2020
77 Greenwich Street (former Syms site) New Construction 90 2020
1 Wall Street Conversion 566 2020
2 Washington Street Conversion 345 2020
130 William Street New Construction 244 2020
45 Broad Street New Construction 206 2021
Total Condo Units Under Construction 2,062
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Downtown’s Leasing Performance Remains Strong

Manhattan’s Downtown has become an increasingly strong competitor among the borough’s major commercial markets as the neighborhood 
continues to attract tenants from Midtown and Midtown South to further fuel upward momentum according to reports. Over the last 
decade Downtown’s leasing volume reportedly reached 32.4 million last year, nearly double the 16.8 million square-foot volume in 2009. 
Attributing to the uptick in activity is the growing TAMI sector (technology, advertising, media and information), which has increasingly 
become attracted to the Lower Manhattan submarket that offers the expectation of more affordable rents; as well as an average building 
size and age of reportedly 740,000 square feet and 69-years, with about 13.4% of the area’s offi ce inventory built starting in 2000 — partially 
due to the rebuilding in the aftermath of the 2001 September 11 attacks and the 2012 Hurricane Sandy impact, versus in the neighborhood 
of a 200,000-square-foot average and 97-years in Midtown South. Further substantiating the trend, reported data reveals that a total of 
184 TAMI companies moved Downtown from 2009 to 2019, surpassing the 100 that moved out. Similarly, the neighborhood has enjoyed 
net gains from moves to the neighborhood by other sectors including FIRE (fi nance, insurance and real estate), law, retail and non-profi t.

Lease Deals to Watch for

Moët Hennessy / 7 World Trade Center (World Trade Center) – The France-based liquor brand is reportedly in talks to lease approximately 
90,000 square feet at the Lower Manhattan tower. If the deal moves forward, the company will relocate its headquarters from 85 Tenth 
Avenue (Chelsea) where they occupy about 56,000 square feet according to available online data. 

Lease Deal Highlights - 2nd Quarter 2019

One World Trade Center: Triple-Play Deals (World Trade Center) – Leasing activity during the 2nd quarter has brought the 104-story, 3.2 
million-square-foot tower to 83% occupancy. A total of 94,042 square feet of reported lease signings were a mix of sublease, relocation 
and expansion deals that bring the building’s occupancy to 83%.

• Ennead Architects – The New York City-based architecture fi rm has secured a 20-year sublease for 47,252 square feet from Condé Nast. 
Ennead currently occupies space at 2 Gansevoort Street (aka 320 West 13th Street) in Midtown South’s West Village neighborhood. 
It is uncertain if the sublease is an expansion of their footprint in the city; or a planned relocation. News of the signing for the entire 
40th fl oor comes less than (2) months following the sublease by fi nancial guarantor Ambac Financial Group for the entire 41st fl oor’s 
46,927-square-foot space, making it the second deal the publisher has secured as part of a sublease offering for a total of 329,981 
square feet. Condé Nast had introduced the entire 36th through 42nd fl oors to the market in April 2018 as part of an effort to reduce 
overhead costs according to reports at the time.

• OLO.com – The online restaurant ordering platform owned by Mobo Systems, Inc. has secured a lease for 36,099 square feet 
spanning the entire 82nd fl oor at a reported asking rent of $82 per square foot. The technology company will be relocating from nearby 
26 Broadway, where an initial lease for 8,000 square feet had been reported in mid-2014. Although full details of the deal were not 
released, the space that is fully built, furnished and wired was formerly occupied by media company Mic, which had lease the space 
in 2016, paying approximately $2.5 million per year ($69 per square foot) under a 10-year, 6 month term. However in 2018, upon 
being sold to Bustle Digital Group, the nearly entire Mic staff was laid off according to reports at the time, leaving uncertainty about 
continued occupancy of the space. 

• ASAPP – The artifi cial intelligence programmers have reportedly secured their second expansion since relocating to the tower in 2017. 
The latest signing increases the company’s footprint to a total of 36,961 square feet to likely occupy the entire 80th fl oor. Initially 
leasing 18,366 square feet under a 4-year term, in 2018 ASAPP added 7,904 square feet for a total footprint at the time of 26,270 
square feet. As part of the recent signing for 10,691 square feet at a reported asking rent of $80 per square foot, a 10-year lease 
extension was secured.

Skidmore Owings & Merrill / 7 World Trade Center (World Trade Center) – The architecture fi rm will be relocating to the 52-story, 1.8 
million-square-foot tower it designed, having secured a sublease for 78,568 square feet on the 27th and 28th fl oors. SOM reportedly plans to 
relocate in April 2020 from its current 66,300-square-foot offi ce on the 24th and 25th fl oors at nearby 14 Wall Street, where they have been 
a tenant for about 21-years. Sublandlord ratings agency Moody’s is currently the largest tenant in the building, having initially relocated from 
99 Church Street in 2006 to an approximately 600,000-square-foot space spread across (15) fl oors under a 20-year lease; and in 2013 had 
reportedly subleased 129,000 square feet from European lender Portigon to increase its footprint to about 729,000 square feet.
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Lease Deal Highlights (cont’d)

55 Water Street: Double-header Deals (FiDi) – Notable leasing activity during the quarter included a renewal and relocation deal totaling 
710,000 square feet. Other large tenants at the 52-story, 3.6 million-square-foot tower include McGraw Hill Financial and its Standard & 
Poor’s credit rating agency in 900,027 square feet renewed in 2016; New York City Health & Hospitals Corp. in 255,190 square feet; and the 
Teachers’ Retirement System of the City of NY with 191,138 square feet under a 20-year renewal and expansion lease announced in 2015.

• EmblemHealth – The non-profi t health plan provider has reportedly secured an early 15-year renewal of its entire 13-fl oor, 
440,000-square-foot space. Although full details of the deal were not released, news of the signing comes following reports in 
December 2017 that the insurer was negotiating a downsizing of its footprint. 

• Justworks – The startup software platform that automates payroll, benefi ts and compliance for businesses has reportedly secured 
a long-term lease for 270,000 square feet. Initial reports of ongoing negotiations for about 275,000 square feet were released in 
March. Full details of the deal were not disclosed, but previous reports indicated that one of the fl oors to be occupied was leased to 
EmblemHealth, which at the time had been negotiating a downsizing, but subsequently decided to move ahead with a full renewal. 
Justworks’ planned relocation in the 2nd quarter of 2020 represents a signifi cant increase in footprint from the 59,140-square-foot 
space the company initially occupied in 2017 at the Starrett-Lehigh Building, 601 West 26th Street (Chelsea) under a sublease 
expiring the end of June 2020 from fashion designer Tommy Hilfi ger. However it is uncertain if Justworks expanded further at the 
Chelsea location since the initial sublease signing.

WeWork / 30 Wall Street (FiDi) – The We Company has reportedly leased 55,000 square feet for its single-tenant headquarters by WeWork 
brand (formerly HQ by WeWork), which subleases space to mid-sized businesses. Asking rent for the space that spans the entire 2nd 
through 6th fl oor and 11th fl oor at the base of the 12-story, 138,034-square-foot building was $52 per square foot; and will be occupied 
under a 15-year term according to reports. WeWork’s fl oors within the building that dates back to 1919 “are being totally rebuilt and rewired 
in a gut rehab” in order to “meet the needs of the new 21st century digital economy.” 

Mediaocean / 120 Broadway (FiDi) – The advertising technology company will reportedly downsize its Manhattan offi ce before the 
end of the year. The 10-year lease for 51,000 square feet spanning the entire 8th fl oor of the 40-story Equitable Building will reduce 
Mediaocean’s footprint by about 42% upon relocating from the 88,400 square feet they have occupied at 620 Sixth Avenue (Flatiron) since 
2013. A $50 million renovation is currently underway at the 1.9 million-square-foot Lower Manhattan tower. As part of the project new 
tenant amenities will be added as well as improved rooftop space.

Quad Preparatory School / 80 Maiden Lane (FiDi) – Initially establishing a 39,000-square-foot K-8th grade facility in 2014 at Lower 
Manhattan’s 25 Pine Street, the school that “caters to gifted children with learning disabilities will be expanding with the addition of a high 
school location. The new 50,000-square-foot space at the nearby 25-story, 555,746-square-foot building will spread across the entire 5th 
and 6th fl oors and a portion of the ground level. As part of the deal Quad Prep will go by the address 19 Cedar Street, where a dedicated 
entrance and lobby with elevator access will be created for a building-within-a-building opportunity. Lease terms were not disclosed, but 
asking rents at the block-through tower located between Pearl and William Street reportedly range from $55 to $62 per square foot. 

MedReview / 199 Water Street (Insurance) – The provider of healthcare assessment services reportedly secured a 72,439-square-foot 
lease renewal and expansion deal to remain at the 35-story, 1,160,067-square-foot One Seaport Plaza. As part of the recent signing, 
the wholly-owned for-profi t subsidiary of not-for-profi t New York County Health Services Review Organization (NYCHSRO) added 35,454 
square feet on the entire 7th fl oor to its existing 36,985-square-foot space spanning the entire 27th fl oor, bringing the building to about 
91% occupancy. Although terms of the deal were not released, asking rents were in the high $50s to low-$60s per square foot range. An 
uptick in leasing activity since the start of the year has generated a total 379,643 square feet in reported deals, led by WeWork’s lease for 
201,231 square feet announced in February. 

Knotel / 110 William Street (Insurance) – The fl exible offi ce space provider will be expanding its footprint at the 32-story, 928,157-square-
foot tower to 116,498 square feet, having reportedly secured an 80,650-square-foot expansion deal in May. News of the signing comes 
less than one year following reports of Knotel initially leasing 35,848 square feet in August. Currently operating a facility on the entire 17th, 
Knotel’s new facility slated to open in March 2020 will add the entire 7th and 8th fl oors. Full details of the deal were not released.
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Positive trends seen at the end of 2018 as tangible traction in the broader economy — “continued job creation, positive GDP growth, and 
rising wages for the fi rst time in many years were fi nally starting to help the commercial real estate market.” Numbers were increasing 
across sales dollar volume and the number of properties sold; and property values in some sectors appeared to be on the rise. In addition 
rents within the offi ce market were reportedly seeing positive movement, while retail rents began to stabilize in many of the submarkets 
by the end of 2018. Similarly, signs began to surface of positive movement within the residential market, after several years of downward 
pressure on rents as concession packages infl ated; however a dark cloud amid the pending renewal of rent regulation hovered over the 
multifamily market, leaving uncertainty of the impact rent reforms might have on the sector.

According to a reported analysis of investment sales activity in the 1st quarter, transactions in New York City’s over $10 million market 
reached a total dollar volume of $4.5 billion. On an annualized basis, activity is on pace to reach just over $18 billion for the year, representing 
a 34% lowering from the $27.2 billion in 2018; and 69% below the record-setting $57.4 billion dollar volume generated in 2015. Transaction 
numbers in the 1st quarter fell to the lowest level since the 2nd quarter of 2013, with only 40 transactions in the over $10 million space; 
and if annualized the total of 160 deals will be 31% and 65% lower than the 231 sales in 2018 and the 458 sales in 2015. Since the majority 
of New York City building inventory is residential, the impact on rent reforms will reportedly have a “tangible impact on the overall market 
place” despite conditions in the broader investment sales market reportedly continuing to look positive and encouraging. 

NYC Investment Sales Reverse Directions in Q1 2019
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New to Market

Midtown

717 Fifth Avenue (Plaza) – Anbang Insurance is looking to sell the approximately 
22-story, 350,000-square-foot offi ce condominium for a price north of $200 million 
(571 per square foot) according to reports. The Beijing-based insurance company had 
acquired the offi ce component of the 26-story, 468,000-square-foot tower 4-years 
prior at the height of the market for $415 million ($1,186 per square foot), securing a 
3-year $260 million acquisition loan from the Bank of China to close on the transaction. 
Reports speculate that the “outsized portion of the property’s tax bill” that Anbang 
pays may have attributed to the signifi cant gap between prices, since taxes are based 
upon owned square footage rather than the more typical tax structure based upon 
the condo’s value relative to the building. Located on the corner of East 56th Street, 
the “L-shaped” asset was acquired by Blackstone Group’s Equity Offi ce along with 
Wharton Properties for $353 million in 2004, having retained the 80,834-square-foot 
retail unit and the entire 4th fl oor’s 23,128-square-foot offi ce unit following the 2015 sale of the main offi ce unit to Anbang.

666 Third Avenue (Grand Central) – The 32-story, 769,948-square-foot tower known as Chrysler Building East has reportedly been 
introduced to the market by longtime owner Tishman Speyer and a pair of sovereign wealth funds. Purchase bids for the tower that spans 
the entire 3rd Avenue block-front between East 42nd and 43rd Streets are expected to be in the neighborhood of about $700 per square 
foot, or roughly $539 million according to reports. Currently about 98% occupied, larger tenants include law fi rm Mintz Levin Cohn Ferris 
and fi nance fi rm APG Asset Management. News of the sale offering comes about (2) months following the announced $151 million deal 
by Tishman and the Abu Dhabi Investment Council (ADIC) to sell the adjacent Chrysler Building at 405 Lexington Avenue, which is 
controlled under a long-term ground lease from fee-owner Cooper Union, and the Trylons retail and offi ce pavilion at 155 East 42nd Street 
to RFR Holdings and Austria-based real estate company Sigma Holding GmbH.

Downtown

175 Water Street (FiDi) – Longtime owner American International Group (AIG) has reportedly introduced the sale offering of its 31-story, 
592,235-square-foot headquarters at an asking price in the neighborhood of $275 million ($464 per square foot). The sale was sparked by 
the company’s plans to relocate its offi ces to Midtown, reports in November 2018 indicating that AIG was in discussions to take 150,000 
to 200,000 square feet on the 20th through 24th fl oors of 1271 Sixth Avenue, which has been undergoing an estimated $600 million 
renovation project. The condominium tower spreads across a full city block bound by John Fletcher, Front and Water Streets; and as part 
of the sale AIG is looking to do a short-term leaseback through the end of 2021, after which time the building will be completely vacant 
offering a repositioning opportunity for the buyer according to reports. 

Data refl ects a sample of sold buildings over 
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New to Market (cont’d)

Rudin Management: Double-header Sale offering

• 1 Whitehall Street (FiDi) – Rudin Management has reportedly introduced the 21-story, 387,390-square-foot building to the market at 
an asking price of $200 million ($516 per square foot). Longtime owned by the Rudin family, the building that spans the entire Whitehall 
Street block-front between Bridge and Stone Streets is fully occupied by a mixed of smaller companies, its largest tenant in about 66,000 
square feet is Topps, a New York City-based fi rm that is best known for the manufacturing of sports and non-sports-themed trading cards; 
and has been located at the building since around 1994 according to available online sources. 

• 110 Wall Street (FiDi) – The longtime owner has reportedly introduced the sale offering of the 27-story, 292,627-square-foot tower 
located on the corner of Front Street. The asking price for the asset that is leased in its entirety to the We Company is around $160 
million ($547 per square foot) according to reports. Currently divided into (5) fl oors of co-working space and (21) fl oors of co-living 
space under the WeWork and WeLive brands respectively, Rudin had previously considered repositioning the asset that the company 
developed in 1964 for residential use after it had incurred severe damage in 2012 following Hurricane Sandy; and has reportedly 
invested $160 million in the property over the past 5-years. In 2013 WeWork reportedly signed its lease which has 22 years of term 
remaining, earlier reports indicating that the company assumed much of the cost of the redevelopment of the building which now has 
$210 million in contracted cash fl ow according to reported details of circulated marketing material. In addition, the retail space as the 
base of the building is occupied by Momofuku Milk Bar, Westville, Fuku, and the Mail Room.

175 Water Street (FiDi) – Longtime owner American International Group (AIG) has reportedly introduced the sale offering of its 31-story, 
592,235-square-foot headquarters at an asking price in the neighborhood of $275 million ($464 per square foot). The sale was sparked by 
the company’s plans to relocate its offi ces to Midtown, reports in November 2018 indicating that AIG was in discussions to take 150,000 
to 200,000 square feet on the 20th through 24th fl oors of 1271 Sixth Avenue, which has been undergoing an estimated $600 million 
renovation project. The condominium tower spreads across a full city block bound by John Fletcher, Front and Water Streets; and as part 
of the sale AIG is looking to do a short-term leaseback through the end of 2021, after which time the building will be completely vacant 
offering a repositioning opportunity for the buyer according to reports. 

Sales to Watch For

Midtown

711 Fifth Avenue (Plaza) – Nightingale Properties along with Wafra Group, the investment vehicle owned by Kuwait’s Public Institution 
for Social Security pension fund, and Ashkenazy Acquisition Corp., had reportedly entered into contract in May to purchase the 18-story, 
354,000-square-foot building for $907 million ($2,562 per square foot). Initial reports of late-stage negotiations were released in April; 
however the deal appears to have run into some complications that could lead to the sale falling through according to late June reports. 
Longtime owner Coca-Cola has owned the historic asset since 1983 following the assumed ownership as part of the beverage company’s 
purchase of Columbia Pictures according to previous reports. Located on the corner of East 55th Street, the building that bears The 
Coca-Cola Company name is currently about 70% leased. Once home to NBC’s studios, the offi ce-and-retail building dates back to 1927. 
Existing offi ce tenants include a mix of boutique fi rms; while the majority of the over 40,000 square feet of retail space is vacant, former 
tenants Swiss watchmaker Breguet and fashion brand Ralph Lauren had introduced the sublease offering of their spaces in 2017.  

330 Madison Avenue (Grand Central) – Vornado Realty Trust announced the sale offering of its 25% interest in the 39-story, 846,000-square-
foot tower; however just one day after the press release by the REIT, its partner Abu Dhabi Investment Authority (ADIA) reportedly agreed 
to buy the minority interest through a subsidiary, giving the sovereign fund for the Middle Eastern emirate full ownership of the property 
upon the transaction closing in the 3rd quarter. Vornado’s decisions to sell were sparked by the 75% stake sale at a $900 million valuation 
($1,064 per square foot) initiated in January by the REIT’s partner Abu Dhabi Investment Authority (ADIA), which plans to continue sale 
efforts that are intended to be completed within the next year. The fee-simple offering of the asset that is reportedly “one of the few 30 
FAR Midtown East rezoning sites” is expected to attract heightened investor interest. Vornado anticipates net proceeds from the buy/sell 
process will be approximately $100 million after deducting the existing $500 million, reportedly 7-year, interest-only loan provided by Wells 
Fargo in 2017; while fi nancial statement and tax gains are estimated to be $161 million and $141 million respectively according to Vornado’s 
press release. Currently about 95% leased, the building underwent a $121 million renovation in 2012.  Larger tenants include fi nancial fi rm 
Guggenheim Partners, which relocated to a 186,000-square-foot space at the building in 2011; London-based bank HSBC, having leased 
75,000 square feet in 2013; and more recently Swiss commodities fi rm Glencore’s lease for 60,000 square feet in 2017.
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Sales to Watch For (cont’d)

360 Lexington Avenue (Grand Central) – Savanna is reportedly in contract to purchase the 24-story, 296,073-square-foot tower at a price 
that is in the low $180 million range ($608 per square foot). News of the pending deal comes about (2) months following initially reports 
of the sale offering by AEW Capital Management at an asking price around $190 million ($642 per square foot). Currently about 87% 
leased, several tenant leases are reportedly “rolling over in the next fi ve or so years.” The building located on the corner of East 40th 
Street last traded in August 2008 for $129.5 million ($437 per square foot), plus further investment by the Boston-based investment fi rm 
in renovations and updates to mechanical systems.

Midtown South

345 Park Avenue South (NoMad) – Medical fund manager Deerfi eld has reportedly agreed to purchase the 12-story, 333,800-square-
foot building for $345 million ($1,034 per square foot). The New York-based company located at 780 Third Avenue (Plaza) has reportedly 
entered the lending market to secure a 5-year, $525 million loan to fund the acquisition and a conversion of the building to a medical lab. 
In addition, Deerfi eld is seeking roughly $97.4 million if city tax breaks over a 25-year period through the city’s Industrial Development 
Agency (NYCIDA), in exchange for an estimated $162.341 million in direct and indirect taxes that are projected to be generated by the 
company during the same period; and 974 additional full-time equivalent jobs within 3-years of project completion according to documents 
posted on the agency’s website. Currently vacant, the building was reportedly occupied in its entirety by advertising agency Digitas (Digital 
LLC) under a lease extending through 2021 according to a posting on landlord RFR Realty’s website. However a lease termination was 
reportedly “amicably” negotiated opening the door to the repositioning that has created a “virtually all-new building” according to reports. 
In January the entire 289,207-square-foot offi ce component spanning the 2nd through 12th fl oors of the 12-story offi ce tower, plus the 
1,150-square-foot south lobby, 6,225-square-foot lower level and rooftop was introduced for lease following the completion of a reportedly 
$60 million gut renovation. Located between East 25th and 26th Streets, the building’s upper fl oors feature a penthouse boasting a 17-
foot ceiling and skylights. A rooftop terrace with an enclosed lounge area was created as part of the project that also included several 
infrastructure and common area upgrades.

Downtown 

12-16 Vesey Street (City Hall) – JTRE Holdings has reportedly agreed to purchase the 4-story, approximately 40,000-square foot building 
for a price in the low $20 million ($500 per square foot) range from sellers, the New York County Lawyers Association (NYCLA). News 
of the pending sale comes nearly 2-years after announcements of the sale offering, which NYCLA had hoped would fetched at least $30 
million ($750 per square foot) according to reports at the time. Although the sale is dependent on approval from the New York State 
Attorney General’s offi ce, the law organization has moved ahead with a downsized 20,000-square-foot lease at nearby 28 Liberty Street in 
anticipation of a relocation of its headquarters in early 2020 according to NYCLA’s press release. Following in the footsteps of several of 
today’s law fi rms that are downsizing, the 8,000-member association decided to sell their headquarter location in part due to signifi cantly 
reduced storage requirements. Taking advantage of today’s technology, NYCLA was reportedly able to digitize most of the content of its 
library that previously stocked a quarter of a million texts. Future plans by JTRE have yet to be announced for the landmarked building that 
offers repositioning potential for a varied number of uses according previous reports.
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Sale Highlights – 2nd Quarter 2019

Midtown

540 Madison Avenue (Plaza) – California-based DivcoWest Real Estate Investments has purchased the 39-story, 283,715-square-foot 
building for $310.301 million ($1,093 per square foot). A $120 million loan was provided by Suntrust Bank to close on the transaction. News 
of the sale comes about 16 months following initial reports of the asset that is about 93% occupied being introduced to the market. The 
deal attracted a price in the $300 million neighborhood that seller Boston Properties was reportedly seeking to fetch. Last trading in 2008, 
Boston Properties, reportedly along with partners Goldman Sachs, The Kuwait Investment Authority, and a Qatar sovereign wealth fund, 
had acquired the asset as part of a nearly $4 billion acquisition of a (4) building distressed portfolio at the onset of the recession. According 
to city records, $224.49 million was paid for the existing ground lease dating back to April 1968, which runs through December 2037 
following the exercising of a fi rst renewal; and includes a second renewal for 30 years, that if exercised would extend the lease through 
December 2067. Another $52.6 million was paid for the land beneath the tower, with both transactions totaling $277.09 million ($977 per 
square foot) sold by Macklowe Properties.

477 Madison Avenue (Plaza) – RFR Realty has reportedly purchased the 24-story, 326,589-square-foot tower for north of $260 million 
($796 per square foot) from former Harper’s Bazaar fashion editor and philanthropist Barbara Slifka. Reports indicated that the sale that 
had yet to appear on city records comes after about 2-years of being locked in litigation due to a drawn-out family dispute. Located on the 
corner of East 51st Street, the fully leased asset is occupied by a mix of small to mid-size tenants per available online sources.

521 Fifth Avenue (Grand Central) – Savanna closed on the roughly $379.284 million ($774 per square foot) purchase of the 39-story, 
489,781-square-foot building in May. The transaction was reportedly fi nanced by a $242 million loan from Deutsche Bank. The deal closing 
comes about (3) months following reports of the sale offering by SL Green Realty, sources at the time valuing the asset at about $450 
million ($919 per square foot). Decisions to sell were prompted by the REIT’s continued efforts to raise capital to fund its stock buyback 
program, having acquired the building that is currently about 96% leased in 2011 for $225 million ($459 per square foot); and later 
selling a 49.5% stake for $72 million ($297 per square foot) in 2012 to the joint venture of Plaza Global Real Estate Partners and La Salle 
Investment Management. Last May the JV was seeking to sell its stake, but subsequently the offering was upped to a full offering with 
SL Green on board. The sale is expected to generate net cash proceeds to SL Green of approximately $100 million for its 50.5% stake in 
the asset according to a press release by the REIT. Recent leasing activity attracted relocation deals by fi nance fi rms Laidlaw & Company 
and Douglass Winthrop Advisors, as well as insurance brokerage fi rm NFP Corporate Services LLC, each securing 10-year deals for entire 
fl oors within the building located on the corner of East 43rd Street; while the retail space is occupied by clothing retailer Urban Outfi tters 
and high-end fi tness brand Equinox.  

460 West 34th Street (Hudson Yards) – SL Green Realty closed on the purchase of a  66.3% majority interest in the 20-story 638,000-square-
foot building in May, marking its fi rst foray into the Hudson Yards area. News of the REIT entering into contract on the deal was initially 
announced in December. The stake sale by the Kaufman Organization, which will retain the remaining minoirty interest, attracted a price 
of roughly $291.734 million ($670 per square foot) to value the fully leased asset at a gross purchase price of $440 million. Financing for 
the transaction was provided by United Overseas Bank. The $465 million loan package refi nanced $281.353 million of existing debt and 
consolidated it with a newly provided $18.588 million gap mortgage; as well as newly originated $89.100 million and $75.959 million 
building and project loans according to city record documents. SL Green’s blended average basis in the property is $528 per square foot 
after taking into account earlier structured investments made by the REIT’s Debt and Preferred Equity platform according to a previous 
company press release. Spanning the entire 10th Avenue block-front between West 33rd and 34th Streets, SL Green plans to launch a 
comprehensive building-wide redevelopment project that will include a relocation of the building entrance from 34th Street to 33rd Street 
plus new elevators, storefronts, windows and infrastructure; as well as the activation of numerous roof setback terraces and creation of 
an in-lobby coffee bar.
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Sale Highlights (cont’d)

22 West 38th Street (Penn Plaza/Garment) – The partnership of the Modell family, which owns Modell’s Sporting Goods, and the Brodsky 
family’s BEB Capital have acquired the 12-story, 75,000-square-foot building for $60.5 million ($807 per square foot). As part of the deal, 
Wells Fargo assumed $34.75 million in existing debt provided by Ladder Capital Finance in February 2018 according to city records. Located 
between 5th and 6th Avenues, the building that is about 92% leased is anchored by fl exible space provider Knotel, following a 15-year lease 
secured in 2016 for 35,286 square feet. Seller Dalan Management had acquired the asset in December 2015 for $43.5 million ($580 per 
square foot) according to city records.

142 West 36th Street / 234 West 39th Street (Garment) – The Qatari investment fi rm Alduwaliya Asset Management based in the U.K. 
iclosed on the $138 million ($658 per square foot) purchase the 2-building portfolio that offers a combined total of 209,815 square feet of 
existing space. News of the transaction comes just (2) months following the announced sale offering by sellers Waterman Interests and 
USAA Real Estate, which had acquired the assets about 4-years prior in May 2015 for $117.75 million ($561 per square foot).

• 142 West 36th Street – The 16-story, 118,349-square-foot building located between Broadway and 7th Avenue sold for $81.5 million 
($689 per square foot) and fi nanced with a $48.9 million acquisition loan, having previously traded in 2013 for an undisclosed price. 

• 234 West 39th Street – The 10-story, 91,466-square-foot building located between 7th and 8th Avenues sold for $56.5 million ($618 
per square foot) and fi nanced with an $11.1 million acquisition loan, having previously previously traded in 2014 for $31 million ($339 
per square foot); and reportedly includes 30,000 square feet of unused development rights.

Previous purchases in the neighborhood by Alduwaliya include the 18-story, 208,218-square-foot offi ce building at 250 West 39th Street 
(Penn Plaza/Garment) for $123.5 million ($593 per square foot) in December 2015 according to reports.

Midtown South

875 Washington Street (MePa) – RFR Realty has acquired the 5-story, 64,000-square-foot building for $129.5 million ($2,023 per square 
foot), securing $90 million in acquisition fi nancing from Mack Real Estate Credit Strategies. Seller ASB Real Estate’s Allegiance Real Estate 
Fund had initially acquired the corner building that also goes by the address 430 West 14th Street in 2013 along with Thor Equities for $96.5 
million ($1,508 per square foot), subsequently buying out Thor’s reportedly less than 40% stake in 2017 for an undisclosed price. New 
ownership has leased the entire offi ce component spanning the 2nd through 5th fl oor, plus a portion of the roof area, to Soho Works, a 
new co-working network launched by members-only club and hotel brand Soho House. The 15-year deal includes (3) extension options 
totaling 12-years — the fi rst for either a 2-year or 7-year period, the second for a 5-year period and, only if Tenant exercised the fi rst renewal 
option for a 2-year period, a third extension for a 5-year period according to city record documents. Other recent leasing activity by the 
London-based start-up includes a 50,000-square-foot, 15-year lease at 10 Jay Street in Brooklyn’s DUMBO neighborhood, which recently 
underwent a warehouse to offi ce-and-retail conversion.

24-30 West 25th Street (Flatiron) – Savanna acquired the pair of 12-story adjacent buildings that are situated on the same tax lot; and offer 
a combined total of 133,561 square feet. The sale by Unizo Holdings attracted a price of $107.35 million ($804per square foot) according to 
city records. The Tokyo-based fi rm had acquired the asset located between 6th Avenue and Broadway, and currently about 92% leased, in 
March 2015 for $103.8 million ($777 per square foot). Over the last year, Unizo has sold (3) of the (5) buildings acquired in a buying spree 
between 2013 and 2017 — 370 Lexington Avenue (Grand Central), sold to Broad Street Development for $190 million, fetching a price 
about 23% below the $247 million paid in October 2015; 440 Ninth Avenue (Penn Plaza), sold to Taconic Investment Partners and TH Real 
Estate in early December for $269 million, or about 27% above the last trade in 2013; and 321 West 44th Street (Hell’s Kitchen), sold to the 
Related Companies on December 20th for $152.5 million, or over 7.5% below the $165 million ($724 per square foot) Unizo paid to East 
End Capital in January 2015 for reportedly the majority stake interest.
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Sale Highlights (cont’d)

511-519 West 25th Street / 521-541 West 25th Street (Chelsea) – Maryland-based Artemis Real Estate Partners has acquired the 
controlling stake in the Ironworks complex located along the elevated High Line park. Seller PGIM, the real estate investment arm of 
Prudential, sold its reportedly 95% stake in the pair of 4-story interconnected buildings and adjacent 9-story building for roughly $148.254 
million ($800 per square foot) according to city records. Aareal Capital Corporation provided a $106 million fi nancing package to close on 
the transaction, the new loan refi nancing an existing $98 million debt also provided by the New York City-based lender in 2014 and added 
a newly originated $3 million gap mortgage and $5 million building loan. Initial reports of the sale offering by PGIM and L&L Holdings 
were released back in April 2017, the companies hoping to fetch in the neighborhood of $200 million ($1,026 per square foot) according to 
reports at the time, the higher value attributed to the completion of Phase 2 of the elevated park. L&L Holdings will retain the remaining 
5% interest, having purchased the complex along with PGIM in 2014 for $160 million ($821 per square foot). Currently about 94% leased, 
recent leasing activity attracted an 80,456-square-foot deal with WeWork for the entire offi ce component of the 9-story building that abuts 
the park at 511 West 25th Street. 

450 West 15th Street (Chelsea) – Google has reportedly acquired the 8-story, 281,361-square-foot Milk Building for $591.8 million 
($2,103 per square foot). Seller Jamestown had acquired the block-through building located adjacent to the elevated High Line park in 
2013 for $295 million ($1,048 per square foot). Google reportedly plans to occupy (3) of the fl oors to accommodate short-term growth. The 
building is located adjacent to the Chelsea Market at 75 Ninth Avenue, which Google’s parent company Alphabet had also purchased from 
Jamestown in 2015 for $2.585 billion ($1,101 per square foot); and features the convenience of an enclosed footbridge connecting the (2) 
buildings. Since acquiring its Manhattan headquarters building at 111 Eighth Avenue in December 2010, paying $1.77 billion ($606 per 
square foot) for the 18-story, 2,921,914-square-foot full block building, the Mountainview, CA-based technology giant owned by Alphabet 
has continued to increase its footprint in the neighborhood via additional acquisitions and leasing activity including:

• 75 Ninth Avenue – The 1,188,501-square-foot Chelsea Market was purchased in 2018 for roughly $2.398 billion ($2,017 per square foot).

• 85 Tenth Avenue – 240,000 square feet of leased space, initially leased 180,000 square feet in 2014; and in 2017 exercised an option 
to expand 60,000 square feet.

• Pier 57 – 250,000 square feet was initially leased in 2015, plus proposed expansion by 70,000 square feet.

• Global Business Organization – A planned new $1 billion, 1.7 million campus announced in December 2018 will comprise: 

– 315 Hudson Street –280,000 square feet of leased space;

– 345 Hudson Street – 180,000 square feet of leased space; and

– 550 Washington Street - A letter of intent (LOI) was signed as Google reportedly considers whether to lease the building with 
an option to buy in the future — or to buy it outright immediately. The southern end of the former terminal building is being 
redeveloped by Toronto-based Oxford Properties Group. The existing 9-story, roughly 631,721-square-foot structure will undergo a 
3-story vertical expansion as part of the project, increasing its size to about 1.24 million square feet.

675 Sixth Avenue (Chelsea) – GFP Real Estate has secured the assignment of the ground lease for the 6-story, 311,000-square-foot building 
for $89 million ($286 per square foot). The transaction was funded by a $55.2 million loan provided by Signature Bank, consolidating the 
assumption of $26.2 million of existing debt from Capital One with a newly provided $29 million leasehold mortgage. In 1984 seller Bally 
Properties, reportedly a private real estate company led by Charles and Channa Taub, secured the assignment of the lease originally dating 
back to 1997 from fee-owner Avemer Associates. Larger offi ce tenants at the fully leased building that spans the entire 6th Avenue block-front 
between West 21st and 22nd Streets include WW International (formerly Weight Watchers), having relocated in 2012 to a 125,000-square-foot 
space under a term that reported expires in 2033, a 25,644-square-foot portion of which was subleased in 2016 to media company Quartz 
for 5-years; market research and insight provider Nielsen Holdings, which leased 43,529 square feet under a 16-year term in 2016; and most 
recently technology fi rm Guidepoint in a 50,000-square-foot space leased in May that had been vacated by toymaker Mattel. 

The retail space at the base of the building is fully occupied by grocery market Trader Joe’s, having secured a 15-year, 9-month lease in 2009  
for the space on the corner of West 21st Street, including (3) extension options that if fully exercised will expire in 2044; beauty products chain 
Harmon, which secured a lease for the ground level space on the corner of West 22nd Street under a 10-year term plus (2) 5-year extension 
options; and arts and crafts supply retailer Michael’s occupies 1,500 square feet on the ground level and 32,000 square feet of lower level 
space under a 10-year lease plus (2) 5-year extension options not to go beyond August 31, 2032 according to city record documents.
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NYS’ FY 2020 Budget Brings Changes to Mansion Tax and NYS Transfer Tax

Although the New York State budget for Fiscal Year 2020 (April 2019 through March 2020) adopted on April 1st did not include the controversial 
annually recurring pied-a-terre tax that would have placed a yearly surcharge on non-primary homes worth $5 million and up, the impact on the 
residential market of the expanded one-time, sliding scale “mansion tax” and changes to the New York State Transfer Tax which were adopted 
in its place has yet to be determined. 

A press release by the Real Estate Board of New York (REBNY) provides a snapshot of the tax changes that took effect July 1, 2019:

1. An updated New York State Transfer Tax Rate of 0.65% applies to the following: 

• Residential 1-3 Family, condo, and co-op sales for $3 million or more;

• Commercial sales for $2 million or more.

 All other sales remain at the old rate of 0.40%

2. Revised Mansion Tax Rates increase based on sales prices, versus the previously fi xed 1% tax on sales of $1 million or more.

The new total Mansion and New York State Transfer Taxes to be paid by 1-3 family homes, condo and co-ops:

Additional revenue generated of an estimated $365 million will go towards the fi nancing of Metropolitan Transportation Authority (MTA) 
projects according to reports. Although the general consensus is that the “mansion tax is a lot less harmful to the apartments sales market 
than the pied-a-terre tax, response to the tax changes was mixed. While some industry people and local offi cials reportedly believe that 
“the taxes going towards improving the public transportation system would be an overall benefi t to the city and real estate overall;” others 
feel “there should be concessions offered, similar to the rental market, to offset the new tax.” Others further suggested that the added 
tax burden “may have to be shared with the actual developer, sponsor of the building and the individual owners;” and may deter some 
buyers, particularly at the higher end of the market, adding further negative impact at a time when the residential sales market is already 
experiencing a downturn.

Price Rate Price Rate

$1,000,000 - $1,999,999 1.00% $10,000,000 - $14,999,999 3.25%

$2,000,000 - $2,999,999 1.25% $15,000,000 - $19,999,999 3.50%

$3,000,000 - $4,999,999 1.50% $20,000,000 – 24,999,999 3.75%

$5,000,000 - $9,999,999 2.25% $25,000,000 or more 3.90%

Price NYS 
Transfer Tax

Mansion 
Tax

Total NYS 
Taxes

Price NYS 
Transfer Tax

Mansion 
Tax

Total NYS 
Taxes

Less than $1,000,000 0.40% 0.00% 0.40% $10,000,000 - $14,999,999 0.65% 3.25% 3.90%

$1,000,000 - $1,999,999 0.40% 1.00% 1.40% $15,000,000 - $19,999,999 0.65% 3.50% 4.15%

$2,000,000 - $2,999,999 0.40% 1.25% 1.65% $20,000,000 – 24,999,999 0.65% 3.75% 4.40%

$3,000,000 - $4,999,999 0.65% 1.50% 2.15% $25,000,000 or more 0.65% 3.90% 4.55%

$5,000,000 - $9,999,999 0.65% 2.25% 2.90%
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Nascent Co-Living Sector Sees Growth-Spurt

The shared housing concept that was reportedly the rage from the 1920 through the 1960s is slowly making a more higher-end comeback as 
the concept described as an extension of college dorm continues to mature. In recent years the living model has gradually increased market 
share in New York City, co-living companies reportedly viewing it as an option that provides affordability to those that “couldn’t afford to live in 
an otherwise typical multifamily building;” as well as offering the potential of getting into a Class A asset, or having to sacrifi ce location and 
amenities in exchange for lower priced rent. As long as real estate costs remain high, “backers of the expanding co-living universe see it as 
virtually indestructible — or at least as sturdy as the co-working model that it followed” according to reported source comments. 

Having yet to experience an economic downturn, it is anticipated that it could boost rental activity within the housing segment as people 
seek to reduce expenses during hard times, so long as prices for conventional apartments don’t drop too far; while others reportedly further 
comment that the more favorable returns in comparison to conventional units “have co-living developers and operators confi dent that their 
development could survive — even thrive — during a housing downturn.” Cited in example is Ollie’s co-living units at the newly constructed 
Alta LIC located at 29-22 Northern Boulevard in Long Island City, where the company operates a collection of 2- and 3-bedroom “shared 
micro-suites” on the 2nd through 5th fl oors within the 43-story, 467-unit tower. Dubbed Alta by Ollie, “units can earn an average of 44% 
more income in rent per square foot than the conventional units;” an net operating income from co-living spaces is also 30% higher per foot 
— even with the cost of the co-living amenities and perks” according to reported statements by an Ollie spokesperson, prompting the startup 
to plan (6) new sites nationwide, with as many as 74 more in the pipeline.

New York City’s high housing costs are likely to help fuel expansion of the co-living concept, since apartment sharing among a broader 
range of ages is already becoming more frequent. According to a previously reported analysis of 2017 U.S. Census data, the percentage of 
individuals with roommates in New York increased over 20% across the age groups of millennials, Gen Xers, and baby boomers1. In 2015, 26% 
of millennials, who range from 18 to 35, were reportedly living with roommates or an unmarried partner, representing a 30% increase from 
2005; while the percentage among 36- to 55-year-olds increased from 11.3% to 14% during the same 10-year period. Budgetary reasons are 
the primary driver for the growing trend as the pace of income growth has not kept pace of rising rental prices. Median gross rents increased 
18.3% between 2005 and 2015 while median household income for renters increased just 6.6% according to reported data compiled by the 
NYU Furman Center. 

1Baby Boomers: Born 1946-1964 (55-73 years old) Generation X: Born 1965-1980 (39-54 years old) Millennials: Born 1981-1996 (23-38 years old)
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Among the other co-living brands that reportedly plan to expand:

• Quarters – The co-living wing for professionals launched by Germany-based Medici Living is reportedly planning to create 1,300 new 
co-living units over the next 3-years in markets such as “Washington, D.C., San Francisco, Los Angeles, New York, Chicago, Boston 
and Miami through retrofi ts or new construction via leases or purchases” according to reports. The company reportedly estimates 
that their units “cost tenants in total 20 to 30% less than comparably priced studios” according to reported statements by a Quarters 
spokesperson.

• Collective – The London-based company is planning to add 4,500-units to the 7,500-units currently in operation or under development. 
Collective will be opening its fi rst New York City location next year, having acquired the 5-story, 125-key Paper Factory Hotel at 37-06 
36th Street in Long Island City for $58 million in April.  The 80,200-square-foot building will undergo a multi-million dollar conversion to 
provide co-living stays up to 29 days.

Co-Living Brand # NYC locations Boroughs Minimum Stays

Alta+ by Ollie 2 Manhattan / Queens 1 Year

Common 16 Brooklyn, Queens, Upper Manhattan 6 Months – 1 Year  (varies by building/city)

Roomrs 6 Brooklyn, Upper Manhattan 3 Months

Quarters 2 Manhattan N/A

Outpost Club 10 Brooklyn, Queens, Manhattan 1 Month

Dwell 2 Brooklyn 3 Months

June Homes (formerly Residenz) Multiple Manhattan 30 Days

Node 5 renovated 1900s townhouses Brooklyn 6 Months – 1 year

WeLive 1 Manhattan (110 Wall Street) 1 Month typically

Tribe 7 Brooklyn 2 Months

Goal House 1 Brooklyn 3 Months

Outsite 1 Brooklyn 1-3 Months typically

Aleph 1 Brooklyn 30 Days
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Multifamily Sales Activity: Q1 2019 Recap

Investment sales activity in New York City’s multifamily market signifi cantly slowed during the fi rst quarter, pending rent reform legislation 
attributing to the rise of caution and hesitancy among investors. Looking ahead now that the Housing Stability and Tenant Protection Act 
of 2019 dramatically shifts rent laws from pro-landlord to pro-tenant has been passed, the impact on sales activity within the multifamily 
market has yet to be determined. In the near term, as the new legislation is digested, and owners and investors revise plans for their 
existing portfolios, it is expected that the residential market will see a slow-down in transactions. 

Some larger multifamily portfolios introduced to the market during the fi rst (3) months of the year include: 

• Parkside Portfolio – Parkway Realty Group is offering the 9-building, mixed-use portfolio spread across the Brooklyn neighborhoods of 
Bedford-Stuyvesant, Crown Heights and Prospect-Lefferts Gardens for a reported asking price of $104 million. The properties offer a total 
of 235,552 square feet; and host a combined total of 290 residential units, which are primarily rent-stabilized, and 4 retail units. 

• Rego Park 18 Portfolio – Longtime owner the Kestenbaum Family is offering the 18-building, pre-war Queens complex for a reported 
asking price of $210 million. The 568,276-square-foot package hosts 538 rent-regulated units and 14 commercial units occupied by a mix 
of tenants including doctors’ offi ces according to reports.

• Putnam Portfolio – Brookfi eld Property Partners and Urban American Management are offering the 3,962-unit portfolio, which some 
sources had anticipated could fetch in the neighborhood of $1.5 billion to $1.6 billion according to reports in March. All the properties 
are located in Upper Manhattan except for the 6-building, 1,003-unit Roosevelt Landings complex on Roosevelt Island. A portion of the 
units are occupied by tenants holding Federal Section 8 housing vouchers according to previous reports.
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Below is a snapshot of 1st quarter activity according to industry reports released in mid-April.

New York City – For the fi rst time since the 2nd quarter of 2010, transaction numbers fell below 100. Over the 3-month period there were 
(11) portfolio deals, representing a nearly 75% year-over-year decline from the 43 portfolio deals transacted during the same period in 2018.

Manhattan – Although cap rates held steady year-over-year at an average of 3.72% from October 2018 through March 2019, average dollar 
per square foot lowered 8% to $858 per square foot for recorded transactions south of East 96th Street and West 110th Street.

Brooklyn – Average price per square foot and cap rates over the 6 month period from October 2018 through March 2019 similarly increased 
11% year-over-year. The borough boasted the largest portfolio sale for the quarter. The roughly $95.737 million purchase by the Parkoff 
Organization included (5) elevator properties located within the neighborhoods of Gravesend, Midwood and Bay Ridge that offer a combined 
total of 389,716 square feet and 358-units.

New York City Q1 2019 Quarter-over-Quarter
Change

Year-over-Year
Change

Transaction Volume 75 -31% -43%

Building Volume 110 -59% -50%

Dollar Volume $2,004,765,259 -48% -22%

Total Units 4,794 -53% -31%

Manhattan Q1 2019 Quarter-over-Quarter
Change

Year-over-Year
Change

Transaction Volume 21 -40% -25%

Building Volume 29 -51% -12%

Dollar Volume $801,260,929 -51% -31%

Total Units 1,073 -65% -37%

Property Sale Price Total SF Price/SF Total Units Price/Unit Total Buildings

Truffl es, 450 Washington Street $26MM 305,542 $851 294 $884,354 1

Stonehenge 86, 103 East 86th Street $90.5MM 91,260 $992 51 $1,774,510 1

118 Madison Avenue $38MM 32,917 $1,154 13 $2,923,077 1

344-348 East 62nd Street $35.5MM 45,112 $787 72 $493,056 3

236-240 East 5th Street $23.25MM 25,002 $930 30 $775,000 1

Brooklyn Q1 2019 Quarter-over-Quarter
Change

Year-over-Year
Change

Transaction Volume 18 -18% -54%

Building Volume 27 -39% -50%

Dollar Volume $688,728,864 44% 28%

Total Units 1,907 26% 22%

Property Sale Price Total SF Price/SF Total Units Price/Unit Total Buildings

395 Leonard Street $130.442MM 186,779 $698 188 $693,842 1

South Brooklyn Portfolio $95.737MM 389,716 $246 358 $267,422 5

110 South 8th Street $43.799MM 63,866 $686 66 $663,628 1

331 Keap Street $15.5MM 21,966 $706 36 $430,556 1

2031 and 2233 Ocean Avenue $10.4MM 33,040 $315 46 $226,087 2
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Queens – Over the (6) month period from October 2018 through March 2019 the overall average price per square foot rose to $391 per square 
foot; while the average cap rate rose to 4.49%, representing 11% and 12% increases respectively.

Bronx – Overall average price per square foot prices in the city’s northernmost borough held steady at $203 per square feet over the (6) 
months from October 2018 through March 2019; while average cap rates increased to 5.21%, or 5% year-over-year.

Northern Manhattan – Based upon data from October 2018 through March 2019 the overall average price per square foot lowered 10% year-
over-year to $347 per square foot; while cap rates averaging 4.25% represented an 8% increase for recorded transactions north of East 96th 
Street and West 110th Street.

Property Sale Price Total SF Price/SF Total Units Price/Unit Total Buildings

31-57 31st Street $75.0MM 147,927 $507 117 $641,026 1

28-15 34th Street $25.0MM 52,300 $478 61 $409,836 1

175-27 87th Drive $16.263MM 70,625 $230 66 $246,411 1

Glendale Multifamily Portfolio $15.955MM 62,640 $255 72 $221,597 3

22-04 Collier Avenue $13.51MM 61,068 $221 60 $226,167 1

Queens Q1 2019 Quarter-over-Quarter
Change

Year-over-Year
Change

Transaction Volume 14 17% 17%

Building Volume 18 -10% 6%

Dollar Volume $279,761,558 -66% 58%

Total Units 736 -64% 25%

Property Sale Price Total SF Price/SF Total Units Price/Unit Total Buildings

201 East 164th Street $23.85MM 135,202 $176 130 $183,462 1

181 East 161st Street $11.6MM 53,000 $219 58 $200,000 1

1450 and 1471 Taylor Avenue $9.5MM 46,650 $204 60 $158,333 1

1161 Elder Avenue $8.95MM 36,500 $245 49 $182,653 1

215 East 197th Street $8.6MM 48,750 $176 52 $165,385 1

Bronx Q1 2019 Quarter-over-Quarter
Change

Year-over-Year
Change

Transaction Volume 17 -11% -47%

Building Volume 23 -44% -71%

Dollar Volume $140,514,454 -46% -64%

Total Units 776 -43% -64%

Source: http://arielpa.com/report/report-MFQIR-Q1-2019 

Property Sale Price Total SF Price/SF Total Units Price/Unit Total Buildings

452 Fort Washington Avenue $18.26MM 65,565 $279 56 $326,071 1

815 West 180th Street $9.04MM 23,400 $386 25 $361,600 1

26 Fort Charles Place $3.35MM 13,674 $245 19 $176,316 1

Northern Manhattan Q1 2019 Quarter-over-Quarter
Change

Year-over-Year
Change

Transaction Volume 5 -76% -75%

Building Volume 13 -88% -66%

Dollar Volume $94,499,454 -86% -69%

Total Units 302 -86% -68%
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Sale Pace of High Line Corridor Condos Slows

The corridor stretching from Gansevoort Street to West 30th Street along the elevated High Line park made headlines last year with the 
record-setting roughly $59.06 million sale of the 3-fl oor, 10,137-square-foot sponsor unit at The Getty, a newly constructed 12-story, 6-unit 
boutique development located at 503 West 24th Street (aka 239-243 Tenth Avenue). However trending in line with broader luxury sales in 
Manhattan, despite an uptick in buyer interest, closings on deals are taking longer. Although active inventory reportedly held steady, recorded 
2018 sales in the area totaled 47 — about 36.5% fewer than the 74 deals recorded in 2017; and the median asking price has ranged $5.3 
million to $5.9 million between the beginning of 2016 through the beginning of 2018, before falling below the $5 million mark according to 
reports. It is anticipated the more price changes lie ahead to stay competitive, reported sources noting that in the broader Manhattan condo 
market the listing discount widened to 8.8% in the 1st quarter from 4.4% during the same period last year.

Below is a snapshot of reported data providing an at-a-glance profi le of High Line corridor condominium projects.

Source: http://arielpa.com/report/report-MFQIR-Q1-2019 

Most Expensive Condo Under Construction – Sellout Price Most Expensive Condo Completed - Sellout

Per Current Offering Plan Filed with the Attorney General’s Offi ce

Address Developer Sellout Price Address Developer Sellout Price

501 West 30th Street Related Companies $1,740,010,000 551 West 21st Street SR Capital $553,035,000

514 West 24th Street
JDS Development Group 

Largo
$163,950,000 520 West 28th Street Related Companies $434,920,000

515 West 39th Street Antares Developers $105,972,500 549 West 23rd Street Douglaston Development $294,845,000

521 West 25th Street
Cardinal Investments  

Kyle A Ransford
$87,415,909 522 West 29th Street Foundations Group $258,369,500

511 West 25th Street
Cardinal Investments  

Kyle A Ransford
$61,655,420 450 West 17th Street

Related Cos.

Taconic Investment Partners
$228,847,500

Most Residential Condo Units Under Construction Most Residential Condo Units Delivered

Per Proposed Attorney General’s Units Offering Plan

Address Developer Units Address Developer Units

501 West 30th Street Related Companies 285 549 West 23rd Street Douglaston Development 336

560 West 33rd Street Related Companies 136 450 West 17th Street
Related Cos.

Taconic Investment Partners
190

528 West 28th Street
Centaur Properties 

Greyscale Development
36 535 West 19th Street Cape Advisors 72

540 West 21st Street
Casco Real Estate 

Development
34 551 West 21st Street SR Capital 44

514 West 24th Street
JDS Development Group 

Largo
14 520 West 28th Street Related Companies 40

Most Expensive Condo Under Construction Most Expensive Condo Delivered 

Base on Price Per Foot (PPF)

Address Developer PPF Address Developer PPF

501 West 30th Street Related Companies $3,797 514 West 24th Street JDS Development Group / Largo $3,133

200 Eleventh Avenue Gaia House LLC $3,668 500 West 21st Street Sherwood Equities $2,654

551 West 21st Street SR Capital $3,635 515 West 29th Street Antares Developers $2,494

520 West 28th Street Related Companies $3,624
528 West 28th Street

Centaur Properties | Greyscale 

Development Group
$2,477

522 West 29th Street Foundations Group $3,173
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Lending

Midtown South

39-41 West 23rd Street aka 20-22 West 24th Street (Flatiron) – Anbau Enterprises has secured 
construction fi nancing for the cantilevering mixed-use development that broke ground last year. The 
$138.6 million package included a $24.4 million senior loan, a roughly $53.346 million building loan, and 
a $18.254 million project loan provided by Arkansas-based Bank OZK; as well as reportedly $42.6 million 
in mezzanine debt from Goldman Sachs. The 278-foot-tall structure will host 48 residential condominiums 
and (4) affordable units spread across 100,353 square feet, as well as 790 square feet of commercial 
space on the ground level. As part of the approvals secured from the Landmarks Preservation Commission 
and the City Planning Commission for a necessary rezoning, the project will reportedly give rise to a pair 
of development. Permits fi led in 2016 detail the 25-story, 117,133-square-foot development that will front 
West 23rd Street; and host 48-units and the commercial space. Although unverifi ed, it is likely that the 
second development will host the affordable units; and be constructed on the portion of the block-through 
site fronting West 24th Street. 

601 West 29th Street (Chelsea) – Douglaston Development has secured $415 million in construction fi nancing 
for the planned 58-story, 960,000-square-foot mixed-use development, about (6) months following reports of the 
developer entering the lending market. The leasehold mortgages that include a roughly $350.196 million building 
loan and $64.804 million project loan were provided by UK-based lender HSBC along with co-lenders Bank of China 
and Landesbank Hessen-Thüringen (also known as Helaba). An additional committed $160 million in joint-venture 
equity investment was reportedly made by Ares Management Corporation who will co-develop the project under 
a newly created joint venture announced in June. The 637-foot-tall structure dubbed Ohm will host 931residential 
units spread across 905,000 square feet; 15,000 square feet of retail space; 21,000 square feet for up to 186 
parking spaces; as well as possibly 12,500 square feet for an FDNY EMS facility. 

Under the Mandatory Inclusionary Housing (MIH) program the tower’s rental units will reportedly include 25% 
affordable housing units; and the development will benefi t from a 35-year, 100% tax exemption through the 
Affordable New York Housing Program (ANYHP). The scope of the project has been increased beyond that allowed 
by zoning as a result of 123,437 square feet of unused development rights acquired from Hudson River Park’s Chelsea Piers Sport & 
Entertainment Complex — Piers 59, 60, and 61 for $37 million ($300 per square foot). The Hudson River Park Trust (HRPT), overseers of 
the 5-mile waterfront park had secured approvals about one year prior, with the transaction closing in May. New construction expected to 
be completed in 2023 will rise on the L-shaped 61,719-square-foot parcel that spans the entire 11th Avenue block-front between West 29th 
and 30th Streets, which Douglaston controls under a 99-year ground lease expiring November 26, 2117. The developer had entered into 
contract in 2014 with an undisclosed longtime owner, subsequently closing November 27, 2018 upon lease commencement for roughly 
$129.609 million according to city records. 

351-359 Second Avenue (Gramercy Park) – Silverback Development has reportedly secured a $90 million construction loan from co-
lenders Och-Ziff Capital Management Group and Michael Dell’s MSD Partners. The new debt will fund the developer’s planned 13-story, 
80,000-square-foot residential condominium development to be constructed in partnership with the landowner, an undisclosed private 
family listed under the entity SD Second Avenue Property, LLC. New building applications have yet to be fi led for the estimated $100 
million project that will rise to a linear height of 145-feet and host 53 or 55-units according to previous reports. 

The $32.75 million below-market cost of the 3-parcel, 8,052-square-foot assemblage acquired through separate transactions between 
2013 and 2015 will make it fi nancially feasible for three-quarters of the units to be priced at a moderate level that is intended to attract 
“price-sensitive buyers” amid a softening high-end market. In 2017 reports indicated that additional development rights had also been 
purchased for a price somewhere between $2.5 and $3.3 million, however the transaction has yet to be listed on city records. Launched 
in the summer of 2016, the project reportedly represents Silverback’s fi rst undertaking of a ground up development. Demolition of existing 
structures on the site is already underway; and approvals from the Attorney General’s offi ce of a condo offering plan with a projected sellout 
of roughly $150 million will reportedly be sought to allow marketing to launch in the fi rst-half of 2020.

39-41 West 23rd Street - Rendering

601 West 29th Street
Rendering
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Lending (cont’d)

111 Leroy Street / 115-121 Leroy Street / 621 Greenwich Street (West Village) – Property Markets 
Group has reportedly secured a $97 million condo inventory loan collateralized by the entire 9-condo units 
and (5) townhouses that are nearing construction completion. The 3-year loan was provided by co-lenders 
Rialto Capital Management and Goldman Sachs; and replaces a $43 million construction loan secured in 
2016 from Oaktree Capital Management, as well as mezzanine debt from Quinlan Development Group 
according to reports. Sales launched earlier this year, the developer aiming for a reportedly $76.95 million 
sellout according to reported details of an offering plan fi led with the Attorney General’s Offi ce. 

Downtown

61-65 Franklin Street aka 360-362 Broadway (TriBeCa) – HAP Investments has reportedly secured a 
$94 million construction loan from G4 Capital Partners. The funding will allow the developer to move 
forward with the planned 19-story, 107,601-square-foot fi led in 2018. The 210-foot-tall tower will host 
41 residential units spread across 74,104 square feet and 3,035 square feet of commercial space. The 
developer acquired the 6,443-square-foot parcel for $46 million ($428 per buildable-square-foot) in 
February 2018, the acquisition also fi nanced by G4 with a $32 million loan. Demolition permits have 
already been secured for the existing 6-story, 31,500-square-foot mixed-use building.

Uptown

148 East 78th Street (Upper East Side) – Midwood Management Corp. and EJS Real Estate have secured 
construction fi nancing for the planned 15-story, 98,131-square-foot mixed-use condominium development. 
Bank OZK provided the $95 million loan for the 205-foot-tall tower that will host 25 residential units spread 
across 80,783 square feet and 3,729 square feet of retail space. The new debt included a roughly $58.02 
million building loan, $21.8 million project loan, and the refi nancing of $15 million in existing debt previously held by JPMorgan Chase. New 
building applications fi led in September 2017 secured approvals just over one year later, with new construction to rise on the 4-parcel, 
5,785-square-foot assemblage located on the corner of Lexington Avenue. In 2016 a total of 19,500 square feet of fl oor area development 
rights were acquired from adjacent 152 East 78th Street for $9.25 million ($474 per square foot) to increase the scope of the project. It 
is unclear if Midwood has a stake in the assemblage, or developing the project on behalf of several owners listed under multiple entities. 

1365 York Avenue (Upper East Side) – Longtime owner Glenwood Management secured a $102 million 
loan to refi nance the 37-story, 576,386-square-foot mixed-use tower located in the Lenox Hill section of 
the neighborhood. Prudential Multifamily Mortgage provided the fi nancing of the property that hosts 418 
residential units and (9) retail units; and spans the entire York Avenue block-front between East 72nd and 
73rd Streets.

222 West 80th Street aka 2230 Broadway (Upper West Side) – Friedland Properties and Rose Associates 
have refi nanced the 19-story, 123,456-square-foot mixed-use asset. Guardian Life Insurance provided the 
$110 million fi nancing package that replaces and consolidates a roughly $98.116 million building loan and 
$9.884 million project loan provided by Wells Fargo in 2015, and provides a new $2 million gap mortgage 
according to city record documents. The building that delivered last year hosts 72 residential units and a 
total of 22,231 square feet of retail space comprised of 7,363 square feet of ground level space, 11,445 
square feet of lower level selling space, and 3,423 square feet of sub-cellar selling space. 

111 Leroy Street - Rendering

222 West 80th Street - Rendering

61-65 Franklin Street - Rendering
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Lending (cont’d)

Upper Manhattan

2211-2217 Third Avenue aka 214-216 East 121st Street (Harlem) – HAP Investments has refi nanced 
the newly constructed 11-story, 107,667-square-foot mixed-used building that delivered last year; and has 
recently introduced the rental property to the market along with (3) residential properties in the area. 
Private investment fi rm Asia Capital Real Estate Management provided the reportedly 2-year, $52.5 million 
loan which carries a variable interest rate of LIBOR plus 3.25%; and includes (2) one-year extensions. The 
new debt consolidates the remaining $50 million in unpaid principal of a $50.25 million loan provided by 
W Financial Fund LP in 2017, increases it by $2.5 million. The 108 residential units, of which 22-units are 
reportedly rent-controlled, a 367-square-foot retail unit, 300-square-foot community facility space, and 
15,009-square-foot parking garage served as collateral for the loan. In December 2017 grocer Super Fi 
Emporium acquired the larger 12,223-square-foot ground level condominium, plus 624 square feet of basement storage for $10 million 
($818 per square foot), the developer having taken advantage of the city’s Food Retail Expansion to Support Health (FRESH) program 
that offers tax breaks and zoning incentives to projects that include food markets in low-income areas in exchange for density bonuses.

Outer Boroughs - Brooklyn

416-418 Kent Avenue / 420-428 Kent Avenue (Williamsburg) – Spitzer Enterprises has refi nanced the 
trio of mixed-used developments that began welcoming tenants in January. KKR Real Etate Finance Trust 
(KREF) provided the $386 million loan according to reports. The 2.8-acre waterfront site has given rise to 
1.5 million square feet spread across the (3) towers, hosting 857 residential rental units, of which about 
186-units have been designated for affordable housing; 20,000 square feet of restaurant and retail space; 
25,000 square feet of indoor amenities; and 80,000 square feet of outdoor space, including a 400-foot 
landscaped river esplanade.

180 Franklin Avenue (Clinton Hill) – Muss Development and Bedrock Real Estate Partners reportedly secured a 20-year, $44.5 million loan 
from AXA to refi nance the 5-story, 80,000-square-foot residential property. The new debt replaces a $48.5 million acquisition and bridge 
fi nancing provided by Prime Finance in 2016. Developed by Adam America, the 118-unit building that delivered in 2016 was acquired by 
Muss and Bedrock that same year for $66.5 million ($563,559 per unit). Fully vacant at the time of the trade, the asset is now fully stabilized 
with students in creative fi elds accounting for roughly 40% of its residents according to reports. The property has benefi tted from its close 
proximity to Pratt Institute; as well as the Brooklyn Navy Yard where redevelopment activity is ongoing. Tenant amenities include an art 
studio, music rehearsal space, a social lounge, and a landscaped roof terrace.

Queens

11-55 49th Avenue (Long Island City) – The Criterion Group has refi nanced the newly constructed 194-unit 
residential development that delivered last year. New York Community Bank (NYCB) provided the roughly 
$79.359 million loan to refi nance the $56 million in existing debt  — a roughly $2.977 million acquisition 
loan, $1.605 million project loan, and  $51.418 million building loan also provided by the Long Island-based 
lender in 2016; and added a new $23.359 million gap mortgage according to city record documents. The 
12-story, 161,566-square-foot structure was constructed on the 26,500-square-foot former parking lot 
Criterion purchased in October 2014 for $13.5 million. 

29-22 Northern Boulevard (Long Island City) – Simon Baron Development has refi nanced the 43-story, 
500,302-square-foot mixed-use tower known as ALTA LIC. Co-lenders Société Générale and Deutsche 
Pfandbriefbank provided the $240 million loan that refi nanced $200 million of existing debt and included 
a new $40 million gap mortgage. Construction completed in March on the development that hosts 467 
residential units and 20,552 square feet of commercial space. A collection of 2- and 3-bedroom “shared 
micro-suites” spanning the 2nd through 15th fl oors were created and managed by co-living company Ollie. 
Dubbed ALTA By Ollie, the units include hotel-like services, built-in custom furnishing and a calendar of 
community-building events.

11-55 49th Avenue - Rendering

2211-2217 Third Avenue - Rendering

416-428 Kent Avenue - Rendering

29-22 Northern Boulevard
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New to Market

Midtown

The Moinian Group has reportedly introduced the sale offering of the 13-story, 125,000-square-foot 
mixed-use building located at 572 Eleventh Avenue (aka 555 West 43rd Street) in Midtown’s Hell’s 
Kitchen neighborhood. The reported asking price for the new 164-unit rental building, that includes 
26,700 square feet of ground and basement retail space, is $200 million ($1,219,512 per residential unit). 
Welcoming residents last year, the building constructed under the Affordable New York tax incentive 
program reportedly hosts a mix of 118 free-market units (of which 88% are leased) and 46 affordable 
units. New ownership will continue to benefi t from the 100% exemption on most real estate taxes for a 
period of 35-years under the incentive program. The asset is currently encumbered by a $103 million loan 
secured in October 2017 carrying an interest rate of 2.24% provided by the Bank of China from HFA bond 
proceeds according to reports at the time.  

Upper Manhattan

E&M Associates has introduced the $260 million ($335,052 per residential unit) sale offering of the 25-building, 776-unit Upper Manhattan 
portfolio known as The Harlem Ensemble. The transit-oriented portfolio offers a combined total of approximately 592,585 square feet; 
and includes (8) commercial units. The portfolio last traded in November 2013 for a combined total of roughly $141.113 million ($179,533 
per residential unit), but had included a 10-unit, 8,609-square-foot walk-up at 375 West 126th Street that was sold separately in December 
2018 for $2.9 million ($290,000 per unit). Full details of the properties were not released, so it is unclear if the portfolio is market-rate or 
includes rent-regulated units.

Address Sq. Ftge.
Residential

Units
Last Trade Address Sq. Ftge.

Residential
Units

Last  Trade

65 Lenox Avenue 9,600 11 Res / 2-Ret
$4,711,711

163 Morningside Avenue 7,476 10 Res

$10,865,560

67 Lenox Avenue 9,600 9 Res / 1-Ret 165 Morningside Avenue 7,275 10 Res

610 West 141st Street 57,500 54 Res / 1-Ret
$23,774,549

167 Morningside Avenue 7,900 10 Res

620 West 141st Street 42,060 46 Res 169 Morningside Avenue 7,900 10 Res

557-561 West 149th St 30,855 60 Res $7,200,534 171 Morningside Avenue 7,400 10 Res

707 St. Nicholas Avenue 29,244 35 Res $6,824,580 375 West 126th Street* 8,609 10 Res

770 St. Nicholas Avenue 53,977 44 Res $12,596,441 303 West 111th Street 9,920 15 Res
$5,198,246

145 Edgecombe Avenue 12,360 22 Res

$8,550,561

305 West 111th Street 12,355 20 Res

149 Edgecombe Avenue 12,770 20 Res 311 West 111th Street 23,310 28 Res $5,439,781

153 Edgecombe Avenue 11,510 22 Res 1829 7th Avenue
(Adam Clayton Powell)

14,450 15 Res

$9,988,334
337 West 138th Street 50,250 67 Res $11,726,683

164-172 West 141st St. 53,525 84 Res $12,490,960 1833 7th Avenue
(Adam Clayton Powell)

28,351 46 Res
35 Morningside Avenue 10,090 21 Res $2,354,671

201 West 120th Street 58,037 70 Res $13,301,909 100 West 118th Street 24,870 37 Res / 4 Ret $6,088,074

Totals 601,194 786 Res / 8 Ret $141,112,594

*375 West 126th Street not included in sale offering, was sold separately in December 2018 for $2.9 million ($290,000/unit)

572 Eleventh Avenue - Rendering
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New to Market (cont’d)

HAP Investments has reportedly introduced the 4-building, rental portfolio to the market for a combined total of $130.5 million. The East 
Harlem properties offer a total of 174,603 square feet; and host 166 residential units that are reportedly “mostly market-rate” and 4 retail 
units. Among the properties which have been priced individually is the newly constructed 2211-2217 Third Avenue. The 11-story building 
developed by HAP hosts 108 residential units, of which 22-units are reportedly rent-controlled, a 367-square-foot retail unit, 300-square-
foot community facility space, and 15,009-square-foot parking garage. A 2-year, $52.5 million loan was secured in June to refi nance the 
property, which also includes a 12,223-square-foot retail unit that was sold in 2017 to grocer Super Fi Emporium. 

Sale Highlights – 2nd Quarter 2019

Midtown

A Carlyle Group affi liate has acquired the majority 67.25% interest in the 43-story Ritz Plaza residential building at 227-247 West 48th 
Street through (2) transactions from a pair of entities reportedly associated to Ivanhoe Cambridge and SL Green Realty. The 475,327-square-
foot building located in the Times Square neighborhood between Broadway and 8th Avenue hosts 479-free market units. The building’s 
retail and 20,000 square feet of offi ce space that are currently leased to Italian restaurant La Masseria and the U.S. General Services 
Administration (GSA). Tenant amenities include an indoor pool, tenant lounge, fi tness center and rooftop deck, plus an indoor 160-car 
parking garage. The sale attracted a price of $251 million ($524,008 per unit); and was fi nanced by a $235 million mortgage from Deutsche 
Bank, refi nancing roughly $132.625 million of existing debt and providing a new $102.375 million gap mortgage according to city record 
documents. The remaining 32.75% minority stake will be retained by Stonehenge, the new partnership reportedly planning to renovate 
the apartments and common areas. The mixed-use rental property was initially introduced to the market in April 2016; however about 
(7) months later after a potential sale to Clipper Equity fell through, the property was taken off the market per reports at the time, likely 
indicating that the recent transaction was an off-market deal. 

Midtown South

Highpoint Property Group has acquired the pair of newly constructed 6-story, 12,722-square-foot 
residential condominiums that hosts (6) full fl oor units each for a combined total of roughly $27.742 
million ($2,061,800 per unit). Los Angeles-based Thorofare Capital Inc. provided $12.25 million to fi nance 
the transaction. Located in the East Village at 436 and 442 East 13th Street, the properties known as 
Thirteen East + West were sold by the Amirian Group, which reportedly opted to auction the assets 
as a bulk sale in order to expedite the sale process versus seeking a refi nance at a time when activity 
within the residential market has been less favorable. The auction of the properties that had a reported 
projected sell out of $37 million ($$3,083,333 per unit) offered the “opportunity to purchase high-end 
condo product in a super coveted location at a substantial discount to replacement cost” according to 
reported statements by a Highpoint spokesperson. New construction replaced a pair of parking garages that were acquired by the Amirian 
Group and its former partner Bridgeton Holdings in January 2015 for $4.75 million ($187 per buildable-square-foot).

436/442 East 13th Street
Rendering

Address Sq. Ftge. Units Asking Price Last Trade Trade Date

2338 Second Avenue 23,913 30 Res / 2 Retail $22MM $1.525M ($50,833/unit) 8/2011

419 East 117th Street 5,655 8 Res $4.5MM $610,000 ($76,250/unit) 12/2010

329 Pleasant Avenue 17,089 20 Res $16MM $1.125M ($56,250/unit) 5/2012

2211-2217 Third Avenue 127,946 108 Res / 2 Retail $88MM N/A (new construction) N/A
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Sale Highlights (cont’d)

Uptown

CIM Group closed on the $200 million ($1,324,503 per unit) purchase of the 151-unit, 233,578-square-foot residential component of the 
20-story, 286,755-square-foot mixed-use rental tower known as The Hanley. Located on the corner of 3rd Avenue in the Upper East Side 
neighborhood at 165 East 66th Street, an additional $10 million ($454 per square foot) was paid to purchase the building’s 22,019-square-
foot garage located on portions of the ground, cellar and sub-cellar levels. The transaction was fi nanced by a $178.97 million package 
provided by Pimco Commercial Real Estate Debt that replaced a $140.56 loan originated by the Bank of China, and provided a new $18.01 
million building loan and $20.4 million project loan according to city record documents. Seller Miami-based developer Crescent Heights will 
retain the 16,938-square-foot retail component on the ground and cellar levels. The asset formerly known as the Westminster last traded 
in November 2013, fetching $230 million. Proposals reportedly submitted at the time for a condominium conversion of the residential units 
were ultimately withdrawn in late 2016 having never secured Attorney General approvals; but subsequently approvals were secured last 
year for a condo conversion that split the building into retail, garage and residential sections

Outer Boroughs - Bronx

FBE Limited has purchased the pair of 9-story residential buildings that offer a combined total of 355-units spread across 421,833 square 
feet. The sale by the Related Companies attracted a price of $87.9 million ($247,606 per unit); and was fi nanced by a $63 million loan from 
Signature Bank that included a $20.1 million gap mortgage. Located on the same 202,100-square-foot tax lot, the properties that had 
reportedly been part of the Mitchell-Lama Housing Program last traded in 2015 for $66 million ($185,915 per unit).

Camber Property Group and Belveron Partners reportedly closed on the purchase of the 26-story, 275,000-square-foot Highbridge 
Houses for $76.3 million ($190,750 per unit) from Stellar Management — just weeks after the passing of the rent reform package by the 
New York State Legislature. A $57 million loan carrying a 3.8% interest rate was provided by New York Community Bank to fi nance the 
transaction. Located between West 166th and 167th Street in Bronx’ Highbridge neighborhood at 1133 Ogden Avenue, the 400-unit 
rental building originally opened in 1972 under the Mitchell-Lama program. However in 2006, following Stellar’s acquisition of the asset for 
roughly $19.499 million ($48,747 per unit) and the launch of building-wide improvements, the affordability restrictions expired, deregulating 
roughly one-third of the units according to reports. Partnering with the city’s Department of Housing Preservation and Development, new 
ownership plans to return the deregulated units to affordability; and have reportedly committed to maintain it as 100% affordable for 40 
years, as well as investing an additional $3 million in building upgrades.
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Applications fi lings previously dominated by investors from China have reportedly dropped signifi cantly for the federal government’s 
controversial visa program. The pilot program initially authorized by Congress under the Immigration Act of 1990 provides green cards 
under certain guidelines to foreign investors; and was extended in mid-February to September 30, 2019, but due to the lack of permanent 
legislation it must be regularly reauthorized. Becoming a widely used fi nance arm for many of the city’s developers as regulations tightened 
for traditional lenders following the 2008 Great Recession, the EB-5 program has provided lower cost fi nancing over the years. 

In 2018 the number of new EB-5 applications reportedly declined nearly 50% year-over-year to 6,424 petitions from 12,165 petitions in 2017 
according to reported data compiled by the industry group Invest in the USA. Although Chinese investors still account for about 30% of all 
EB-5 applications, India and Vietnam now reportedly make up about 25% and 20% respectively. Vietnam in particular has been increasing 
participation, Vietnamese nationals receiving 695 EB-5 visas last fi scal year, representing a 47% increase from 471 visas in 2017; and a 
sharp increase from the only 1% of all EB-5 visas issued 4-years ago according to reported statistics compiled by the U.S. Immigration 
Fund. In comparison, at peak in fi scal year 2014 Chinese-born investors accounted for 85% of such visas, with reportedly 9,128 EB-5 visas 
issued, having lowered to 7,567 visas fi led in 2017.

The increasing shift towards foreign investor applicants seeking higher returns for their investments, as investors from China pullback, 
is reportedly leaving developers without an alternative form of lower cost fi nancing. Often willing to reportedly accept returns as low as 
0.25% for their investments that are often structured as loans, in exchange for a visa, the program has become less attractive to a growing 
number of Chinese investors as the wait time to obtain a visa is now 16-years, plus a U.S. cap has been established on the number of visas 
available to mainland China. In contrast the larger pool of applicants now led by other countries including India and Vietnam are demanding 
around 2% or higher investment returns. As a result, loans carrying interest rates of 5% have become a rarity with a lot more carrying 7% 
and 8% rates, partially due to the backlog of visa applications which requires the EB-5 funds to be reinvested in another project if it is paid 
off by the developer prior to the completion of the visa process.
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Reported Loans Secured

Midtown

875 Third Avenue (Plaza) – Global Holdings has refi nanced the 29-story, 750,000-square-foot tower located on the southeast corner of 
East 53rd Street. Crédit Agricole provided the $340 million fi nancing package that consolidated the assumption of $320 million in existing 
debt provided by Bank of America in 2015, increasing it by $20 million. Global Holdings had acquired the asset that is currently about 96% 
leased in 2003 along with MillerGlobal reportedly for $370 million ($493 per square foot); and in 2015 secured a buyout of MillerGlobal’s 
20% interest to take full control of the building in a deal that valued the asset at $475 - $480 million ($633 - $640 per square foot) according 
to reports at the time. Private equity fi rm Cerberus Capital Management is reportedly the largest tenant in about 132,000 square feet. 
Larger recent lease deals include an 80,000-square-foot lease by law fi rm Epstein Becker & Green; and an 82,000-square-foot lease by 
DWS Group, the management spinoff of Deutsche Bank — both in 2018.

One Columbus Circle (Columbus Circle) – The joint venture of the Related Companies and Abu Dhabi Investment Authority secured a $1.1 
billion loan from California-based lender Wells Fargo, which includes the assignment of an existing $675 million acquisition loan provided by 
Deutsche Bank and the Bank of China in 2014, and later reportedly securitized; a roughly $49.899 million gap mortgage; a $120.125 million 
building loan; and a $254.976 million project loan according to city records. The new loan refi nances the 1.1 million-square-foot offi ce 
condominium interest at the former Time Warner Center the JV acquired for $1.31 billion ($1,191 per square foot) in January 2014 from 
Time Warner Inc., (recently rebranded WarnerMedia) as part of the deal with the media company to relocate and anchor 30 Hudson Yards.  

151 West 42nd Street (Times Square) – The Durst Organization has reportedly secured a refi nancing with a less than 5-year term for the 
48-story, 1.861 million-square-foot tower formerly known as 4 Times Square prior to being rebranded One Five One. JPMorgan Chase 
and Wells Fargo provided the $900 million in debt, of which $120 million will be available as a line of credit, recapitalizing “the building 
after the maturity of a prior $650 million CMBS fi nancing” UBS originated in 2006 according to reports. Currently about 93% leased, an 
uptick in leasing activity following reportedly $170 million in renovations has re-tenanted the approximately 800,000 square feet vacated 
by publisher Condé Nast in 2014 upon relocating to One World Trade Center. However law fi rm Skadden Arps Slate Meagher & Flom is 
expected to vacate its roughly 644,671 square feet in mid-2020, following decisions to downsize and relocate to 1 Manhattan West (400 
West 33rd Street), but reportedly an approximately 170,869-square-foot portion of the space has been pre-leased to BMO Capital Markets. 

1166 Sixth Avenue (Times Square) – Edward J. Minskoff Equities refi nanced fl oors 7 through 21 (there is no 13th fl oor) plus a portion of 
the cellar within the 44-story, 1,680,732-square-foot condominium tower with a $245 million fi nancing package provided by Wells Fargo. 
The new loan includes the refi nancing of roughly $132.109 million in existing debt, and newly provided $53.892 million gap mortgage, 
$47.416 million building loan, and $11.584 million project loan according to city record documents. Currently fully leased, a total of 358,665 
square feet spanning the entire 10th through 12th fl oors and 14th through 19th fl oors is slated to be vacated in early 2021. 
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Reported Loans (cont’d)

One Vanderbilt, 317-331 Madison Avenue aka 51 East 42nd Street (Grand Central) – SL Green Realty has reportedly secured an 
additional $455 million in construction fi nancing from Wells Fargo, at the same time the REIT made a $130 million advance on a 2016 
project loan. If prior mortgages remain in place, the latest deal brings the full debt load for the project to about $2.156 billion, having 
initially secured a $1.5 billion fi nancing package in 2016 from a group of lenders led by the San Francisco-based bank, followed by a roughly 
$201.434 million building loan in May 2017, also provided by Wells Fargo according to city records. In 2017 The National Pension Service of 
Korea (NPS) and Hines became equity partners in the $3.2 billion project; and as a result of the joint venture deal a 27.6% and 1.4% stake 
was secured by the NPS and Hines respectively for reportedly $525 million. Construction on the full block site bound by East 42nd and 
43rd Streets between Madison and Vanderbilt Avenues is well underway. The 58-story, 1.75 million-square-foot offi ce development that 
will reach a linear height of 1,401-feet is expected to be delivered sometime in 2020. Pre-leasing activity as of June, at reported average 
asking rents ranging $150 to north of $200 per square foot, brings the tower up to about 52% occupancy, having attracted offi ce space 
commitments for a combined total of 888,281 square feet. In addition, 11,000 square feet at the base of the building will serve as the 
home of a yet-to-be-named restaurant through a partnership arrangement with SL Green by well-known chef Daniel Boulud according to 
previous reports.

35 West 36th Street (Garment) – Hidrock Realty along with insurer  Assurant have secured a $32 million loan to refi nance the fully leased 
12-story, 77,800-square-foot building. Mortgage REIT Ladder Capital provided the reportedly 3-year, fl oating rate package that replaced a 
5-year, $25.5 million loan provided by M&T Bank in 2016, and consolidated it with a newly provided roughly $6.834 million gap mortgage.  
The partnership has owned the offi ce-and-retail building located between 5th and 6th Avenue since 2007, having purchased it for $28 
million followed by the launching of a renovation campaign.

30 Hudson Yards (Hudson Yards) – KKR (formerly Kohlberg Kravis Roberts) and the New York City Industrial Development Agency (IDA) 
have secured a $490 million fee and leasehold mortgage from Deutsche Bank. The new debt is collateralized by the 343,000-square-foot 
offi ce condominium located within the newly constructed 90-story, 2.6 million-square-foot tower. According to reports, the law fi rm which 
committed to the purchase back in 2015 is the fee owner of the condominium, while the IDA controls the leasehold interest. KKR will be 
relocating to its new Manhattan headquarters from reportedly 161,000 square feet currently occupied at 9 West 57th Street (Plaza).

30 Hudson Yards (Hudson Yards) – Related Properties closed in mid-June on the $2.155 billion purchase of the approximately 1.5 million-
square-foot offi ce condominium within the 90-story, 2.6 million-square-foot tower. Joining Related as an investor, Munich-based Allianz 
SE has reportedly acquired a 49% interest in the 26 fl oor unit for reportedly 342 million euro ($384 million) and an undisclosed amount of 
debt. Deutsche Bank, Wells Fargo and Goldman Sachs provided $1.43 billion in CMBS debt — reportedly $1.12 billion in senior notes and 
$310 million in a junior tranche, to fund a portion of the transaction; while Related and Allianz also provided $782 million in equity, for a 
loan-to-value of about 65%. The 10-year loan carries a 3.35% interest rate, with no principal payments due until maturity in 2029.

As part of the sale/leaseback deal seller WarnerMedia, an AT&T subsidiary, simultaneously secured a 15-year lease that extends through 
June 2034; and includes (4) 5-year renewal options for the entire or a portion of the space, as well as an option to surrender up to (10) 
fl oors on the 5th anniversary of the commencement date according to city record documents. The joint venture reportedly expects annual 
expenses to be $106.8 million; and to earn $146 million annually for the space that WarnerMedia plans to use as the global headquarters 
for CNN, HBO, Warner Bros. and Tru TV. Decisions by WarnerMedia to sell in an effort to reduce debt follows in the footsteps of luxury 
accessory brand Tapestry (formerly Coach), which similarly sold its 737,000-square-foot headquarters condominium at 10 Hudson Yards to 
Allianz SE in a deal that included a 20-year leaseback arrangement. 

Company Sq. Ftge. Flrs Company Sq. Ftge. Flrs

TD Bank 200,000 14, 20-23 SL Green Realty 70,000 27-28
20-year, (2) 10-year renewal options 10-year, (1) 10-year renewal option followed by (1) 5-year option

Greenberg Traurig 135,000 29-31 DZ Bank / DVB Bank 35,550 26
15-year, (1) 10-year renewal followed by (1) 5-year option 15-years, (1) 5-year renewal option

TD Securities 118,000 10-11, P12 MFA Financial 30,000 48
20-year, (2) 10-year renewal options 15-years, (1) 5-year renewal option

Carlyle Group 127,744 35-38 Sentinel Capital Partners 28,448 51
15-years, (1) 10-year renewal option 15-years

McDermott Will & Emory LLP 115,539 44-47, 67 KPS Capital Partners 28,000 52
20-years, (1) 10-year renewal option followed by (2) 5-year options 15-years
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Reported Loans (cont’d)

Midtown South

4-Building Portfolio (Chelsea) – The Kaufman Organization has reportedly refi nanced the buildings known as the Madison Square 
Portfolio, and part of the former 13-building F.M. Ring Portfolio, with a 3-year, $120 million loan from Capital One to replace a $97.6 
million loan provided by United Overseas Bank in 2016. The buildings that offer a combined total of 341,700 square feet are controlled 
by Kaufman under a 99-year ground lease acquired from Extell Development in 2014 for $135.27 million ($396 per square foot). At the 
time of the transaction Principal Real Estate had partnered with Kaufman as the majority stakeholder; and 2-years later Principal sold its 
interest to China-based fi nancial services fi rm China Orient Asset Management Corp., which invested $60 million of equity in the portfolio, 
plus additional debt for a combined total of $143 million according to reports at the time. In 2015 Extell sold the (4) buildings to Edison 
Properties, along with 155 West 23rd Street which is also under a ground lease secured by Kaufman in 2015.

Over the past few years, the portfolio has undergone renovations and has since been fully leased to a mix of tenants. Larger lease signings 
include an 11-year, 83,686-square-foot lease by beer maker Anheauser-Busch InBev in 2016 for its advertising and marketing team; and a 10-
year, 36,000-square-foot lease by co-working space provider AlleyNYC for the startup‘s fl agship location, both at 119-125 West 24th Street. 

110 Fifth Avenue (Flatiron) – Longtime equity partners Samson Management and Rabina Properties have refi nanced the fully leased 
11-story, 174,900-square-foot building located on the corner of West 16th Street. The 5-year, $109 million fi xed-rate loan provided by New 
York Community Bank consolidated the remaining roughly $94.3 million principal of a $100,000 million loan also provided by NYCB in 2014 
with a newly provided roughly $14.709 million gap mortgage. The building last traded for an undisclosed price in 1996 upon the New York 
Times selling the asset that dates back to 1888, and formerly housed the headquarters of the publisher’s women’s magazines. Swedish 
retailer Hanes and Mauritz LP (H&M) is a larger tenant at the building, occupying 48,846 square feet spanning the entire 9th through 11th 
fl oors under a reportedly 15-year lease secured in 2013. 

Address Sq. Ftge. Extell Development
Jan. 2014

Kaufman Organization
Apr. 2014/Sep. 2015

Edison Properties
Sep. 2015

45 West 27th Street 66,500 $12,500,000 ($188) $25,050,000 ($377) $43,146,274 ($649)

119-125 West 24th Street 151,200 $30,000,000 ($198) $60,120,000 ($398) $86,637,784 ($573)

19 West 24th Street 69,000 $12,500,000 ($181) $25,050,000 ($363) $42,004,291 ($609)

13-15 West 27th Street 55,000 $12,500,000 ($227) $25,050,000 ($455) $38,842,647 ($706)
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Reported Loans (cont’d)

Pier 57 (Chelsea/MePa) – RXR Realty and Youngwoo Associates have secured a $375 million loan to refi nance the Hudson River Park 
Pier previously called the Superpier. Nuveen Real Estate provided the “10-year balance sheet loan for the redeveloped historic asset, 
$50 million of which acts as a funding facility for the completion of the property’s renovation and tenant installation;” and replaces a 
$225 million redevelopment loan provided in 2016 by PNC according to reports. The $380 million repositioning of the former Marine and 
Aviation building constructed in 1952, and was most recently used as a bus depot for the NYC Transit Authority until abandoned in 2003, is 
nearing completion. Pre-leasing activity at the 560,000-square-foot pier controlled by the developers under a 46-year lease secured in 2009 
recently included a lease for 32,000 square feet secured by City Winery, which plans to relocate its fl agship at the end of the year or in early 
2020. The restaurant venue will be joining anchor tenant Google, having initially leased 250,000 square feet of offi ce space under a 15-year 
lease announced in December 2015. In early 2018 reports delivered news of a proposed arrangement by the Mountain View, CA-based 
technology company to add another 70,000 square feet of offi ce space, as well as an additional 50,000 square feet for public, cultural 
and educational activities along with plans to create a landing for ferry service. The Hudson River Park Trust (HRPT), which serves as the 
overseer of the 5-mile waterfront park was expected to vote on the proposal sometime last year, but decisions have yet to be made public. 

Google has already begun preparing the new space; and per the reported proposal Google is expected to create a 5,000-square-foot public 
space on the south side of the pier, plus 24,000 square feet of community and education space located partially within an underwater 
caisson — the watertight containers that keep the pier afl oat. HRPT will be able to use a portion of the space for the 400 educational 
programs the trust sponsors annually. In addition Google is planning to host “technology education programs for disadvantaged city youth, 
as well as periodic product and technology demonstrations. The development team had reportedly agreed to provide HRPT with “roughly 
$20 million of the proceeds from the expanded lease with Google over its 15-year term to help fund the entity’s operating budget.”

Along with the 480,000 square feet of offi ce space, an 80,000-square-foot outdoor rooftop park offering 360-degree views is planned that 
will be accessible through an indoor retail corridor; as well as 34,000 square feet of public esplanades around the 900-foot-long structure. 
Due to the “unique and innovative engineering techniques used to keep it afl oat” by using the trio of concrete caissons versus traditional 
piles, Pier 57 is listed in the National Register of Historic Places. Its revitalization adds an enormous asset to the Hudson Park area.

Pier 57 - Renderings
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114-124 East 14th Street - Rendering

Reported Loans (cont’d)

114-124 East 14th Street (Union Square) – RAL Development Services has secured construction fi nancing 
for the planned $250 million technology hub. Arkansas-based lender Bank OZK provided the $120 million 
debt that included a roughly $73.521 million building loan and $46.479 project loan. New construction of 
the 22-story, 237,838-square foot development dubbed Union Square Tech Training Center is expected to 
create 600 jobs; and will replace the existing 2-level, 20,000-square-foot commercial structure that formerly 
served as the home of a P.C. Richards & Sons store according to demolition permits fi led early this year. 
RAL Development, along with reported joint venture partner Junius Real Estate Partners, was awarded the 
project by the New York City Economic Development Corp. last year; and controls the site under a 49-year 
ground lease that commenced on March 29, 2019, which includes (2) 25-year extension options. The JV will 
reportedly benefi t from a 3-year rent abatement during construction and lease-up, followed by an annual 
base rent of $2.3 million for the fi rst 5-years; and subsequent 2% annual escalations through the 30th year, 
with “fair market” resets later.

Prior to the project moving forward the rezoning required secured city council approvals last August despite opposition from some 
community activists about the project’s size. Civic Hall, a 4-year-old tech training non-profi t, will anchor the building in a city-supported 
80,000-square-foot space spanning the 2nd through 7th fl oors. The facility will include co-working space plus 40,000 square feet on 
the 2nd through 4th fl oors dedicated for workforce development programs to be operated by (5) organizations. Currently housed in a 
7,700-square-foot space at 118 West 22nd Street in the Flatiron District, it is estimated that the new home of the year-round collaborative 
community center will eventually graduate between 5,000 and 10,000 students. “Step-up” offi ce space will be created on the 8th through 
12th fl oors at a rent of roughly $50 per square foot for early-stage companies according to reports; while the remaining top (8) fl oors will 
host market-rate offi ce space. In addition, a food hall will be included in the ground level retail space.

57-59 East 11th Street (Greenwich Village) – Winter Properties has refi nanced the 11-story, 68,133-square-foot building that is currently 
undergoing renovations to add a new lobby, retail storefront, windows, restrooms, elevators, and a rooftop terrace. The $55 million loan 
provided by Citi Real Estate Funding included the assumption of $28 million in existing debt provided by Principal Life Insurance in 2017 
— a roughly $19.442 million building loan and $8.558 million project loan; and consolidated it with a newly provided debt of $27 million 
according to city records. Located between Broadway and University Place, leasing activity last fall attracted a 15-year deal for the entire 
building by co-working space provider WeWork, asking rents were $97 per square for the 2nd through 11th fl oor offi ce space and $110 per 
square foot for the ground level retail space according to reports at the time.

One Soho Square (Hudson Square) – Stellar Management and Imperium Capital have refi nanced the pair of connected buildings at 
161 Sixth Avenue and 233 Spring Street. 768,000 square feet. Goldman Sachs reportedly provided a 5-year CMBS debt, which will be 
securitized in a single-asset, single-borrower CMBS transaction.” The 15-story One Soho Square East and 13-story One Soho Square 
West offer a combined total of 768,000 square feet of offi ce space. Currently over 92% leased, notable lease deals over the past year 
include a 108,000-square foot lease under a 10-year term secured by the Roche-owned healthcare tech company Flatiron Health Inc., CVS-
owned Connecticut-based insurer Aetna in 106,000 square feet, and a 13,266-square-foot signing for a ground and lower level store by CVS 
Pharmacy; and more recently a nearly 54,000-square-foot deal with e-cigarette maker start-up Juul Labs.

315 Hudson Street (Hudson Square) – Longtime owner Jack Resnick & Sons secured a reportedly 10-year, fi xed-rate $200 million loan 
from PGIM Real Estate Finance to refi nance the 10-story, 484,231-square-foot building. The new debt includes the assignment of $135 
million in existing debt provided by JP Morgan Chase in February 2019 and a newly issued $65 million mortgage according to city record 
documents. A portion of the loan will fund the completion of renovations including a refurbished lobby, new green roof and upgraded retail 
storefronts. The fully leased block-wide building located between Vandam and Spring Streets will be welcoming its new anchor tenant 
sometime in 2020 following the 280,000-square-foot lease secured late last year by technology giant Google, as part of a 3-building deal 
that also includes 345 Hudson Street and 550 Washington Street for the creation of a new $1 billion, 1.7 million-square-foot campus to 
house its Global Business Organization. 
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Reported Loans (cont’d)

450-460 Park Avenue South (NoMad) – The Moinian Group has secured a $75 million reportedly CMBS loan to refi nance the 12-story, 
200,000-square-foot asset. California-based lender Wells Fargo provided the $75 million in fi nancing that refi nanced an existing roughly 
$55.306 million loan; and added a $19.694 million gap mortgage. North American Company for Life and Health had initially provided a 
$50.25 million refi nance in 2012, subsequently issuing an amended and restated mortgage in August 2018 for the unpaid $46.906 million 
principal plus added debt in the amount of $8.4 million according to city record documents. Located on the corner of East 31st Street, the 
building is about 94% leased. Last July reports indicated that WeWork had leased about 55,000 square feet, however full details of the 
deal were not released.

Downtown

65 Broadway (World Trade Center) – The Chetrit Group and Read Property Group reportedly secured a refi nancing in mid-April for the 
21-story, 371,232-square-foot fully leased tower. Lender CCRE (Cantor Commercial Real Estate) provided the 5-year, $151.5 million 
interest-only loan, of which a CMBS at a fi xed interest rate of 4.94% accounted for about 25% of the overall debt package according to 
reports. The new loan reportedly includes the refi nancing of the remaining $102.4 million principal of a $110 million loan provided by New 
York Community Bank in January 2015, and an additional $30.5 million in new debt. Initially purchasing a minority stake in the historic 
American Express Building in reportedly 2005, Chetrit and Read subsequently built a “controlling share through a series of later deals 
that concluded in 2015” upon acquiring the remaining 50% stake for roughly $45.316 million to take full control of the asset. Over the last 
few years, the co-owners have reportedly invested an additional $16.7 million in renovations and building upgrades.

61 Broadway (World Trade Center) – RXR Realty has reportedly refi nanced the 33-story, 787,000-square-foot building that is about 86% 
leased. The $325 million loan included a $275 million senior loan provided by Aareal Bank and a $50 million mezzanine loan from SL Green 
Realty according to reports. RXR purchased the building in May 2014 for $330 million ($419 per square foot), the sale fi nanced by a $200 
million HSBC Bank loan which refi nanced the remaining roughly $93.848 million principal balance of existing debt and consolidated it 
with a newly provided $106.152 million gap mortgage. Recent notable leasing activity reportedly included a 60,323-square-foot signing 
announced in January by fl exible offi ce space provider Knotel. 

90 Broad Street (FiDi) – Princeton International Properties has refi nanced the 25-story, 417,068-square-foot tower. New York Community 
Bank (NYCB) provided the $100 million loan, replacing an $80 million mortgage provided by San Francisco-based Well Fargo in 2017 and 
originating a new $20 million gap mortgage. The nearly fully leased asset that spans the entire Broad Street block-front between Bridge 
and Stone Streets was acquired by Princeton in January 2014 for roughly $128.575 million ($308 per square foot) according to city records.

32 Old Slip (FiDi) – RXR Realty has secured a roughly $318.554 million loan to refi nance the 36-story, 1,132,340-square-foot tower that 
recently completed a “multi-million dollar lobby renovation.” Los Angeles, CA-based lender Mesa West Capital provided the reportedly 
5-year fl oating rate leasehold mortgage. Currently about 90% leased, larger lease signings over the past year include law fi rm Cahill 
Gordon & Reindel, which leased 201,621 square feet under a 20-year lease last fall, downsizing upon relocation next year from its 
existing 250,000-square-foot offi ce at nearby 80 Pine Street; and a 10-year lease for 55,938 square feet also secured last year by Alliant 
Insurance Services, Inc. Since acquiring the asset in 2015 for $675 million ($596 per square foot), and simultaneously fl ipping the land 
for an undisclosed price in a 150-year leaseback arrangement, RXR has been able to re-tenant a large portion of the 260,000 square feet 
reportedly vacated by former anchor tenant American International Group upon lease expiration in 2017. 

59 Maiden Lane (FiDi) – Longtime property owners George Karfunkel and Leah Karfunkel secured a 10-year, $200 million CMBS refi nancing 
of the 44-story, 1.073 million-square-foot tower from Citigroup according to reported details of Fitch Ratings documents. The new loan 
reportedly carries a fi xed interest rate of 3.99%, with no principal payments due until its May 2029 maturity; and refi nances an existing 
$120 million loan provided by Sovereign Bank in 2010, while providing $86.9 million in new equity. The fully-leased asset that spans the 
entire William Street block-front between John Street and Maiden Lane is currently anchored by government tenants which occupy about 
70% of the offi ce space under leases reportedly expiring in 2-years — New York City Department of Finance, New York City Department of 
Transportation, and New York City 311. Other large tenants include the New York State Comptroller’s offi ce in 85,000 square feet and law 
fi rm London Fischer with 60,000 square feet.
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Sale

Address Submarket District Sq. Ftge Sold Price Purchaser
30 Hudson Yards Midtown Hudson Yards 1,500,000 $2,155,000,000 Related Cos. / Allianz Real Estate

30 Hudson Yards Midtown Hudson Yards 500,000 $650,000,000 Wells Fargo

521 Fifth Avenue Midtown Grand Central 489,781 $379,283,537 Savanna

511-541 West 25th Street Midtown South Chelsea 185,250 $148,254,147 Artemis Real Estate Partners

24-30 West 25th Street Midtown South Flatiron 133,561 $107,350,000 Savanna

Lease

Address Submarket District Sq. Ftge Tenant
55 Water Street Downtown FiDi 270,000 Justworks, Inc. (relocation)

110 William Street Downtown Insurance 80,650 Knotel (expansion)

7 World Trade Center Downtown World Trade Center 78,568 Skidmore Owings & Merrill (sublease/relocation)

199 Water Street Downtown Insurance 72,439 MedReview (renewal/expansion)

622 Third Avenue Midtown Grand Central 450,000 McCann Worldgroup (extension)

401-425 West 31st Street Midtown Penn Plaza 350,000 Cravath Swaine & Moore (relocation)

300 Park Avenue Midtown Plaza 242,000 Colgate-Palmolive (extension/consolidation)

151 West 42nd Street
(formerly 4 Times Square) Midtown Times Square 215,056 BMO Capital Markets (relocation)

66 Hudson Boulevard Midtown Hudson Yards 189,000 AllianceBernstein (relocation)

350 Fifth Avenue Midtown Penn Plaza 119,226 Federal Deposit Insurance Agency

620 Sixth Avenue Midtown South Flatiron 213,358 WeWork (relocation)

28 East 28th Street
(formerly 63 Madison Ave) Midtown South NoMad 162,291 CBS (renewal)

61 Ninth Avenue Midtown South Chelsea 145,741 Yext (sublease/relocation)
One Soho Square West
233 Spring Street Midtown South Hudson Square 122,068 Flatiron Health (expansion)

880-888 Broadway Midtown South Flatiron 100,000 Netfl ix (expansion)

The Manhattan Offi ce Market Report is produced quarterly by:
Jamie Mason | Director of Marketing & Research
ABS Partners Real Estate, LLC



For More Information Please Contact:

212.400.6060 • www.absre.com

200 Park Avenue South, 10th Floor, New York, NY 10003

Although the information furnished is from sources deemed reliable such information has not been verifi ed and no express representation is made nor is any implied as to the accuracy thereof. Sources: CoStar Group, The 
Real Deal, Crain’s New York Business, The New York Times, New York Post, New York Yimby, Real Estate Weekly, and Commercial Observer
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