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In Midtown South, Rodriguez sees
signs of a strengthening office market

By L1aNA GREY

While finishing up a leasing campaign
at 20 West 22" Street last month, Hector
Rodriguez, a managing director at ABS
Partners, watched demand rise for office
space in Midtown South.

“I see positive things coming up for the
New Year,” said Rodriguez. “Companies are
looking for a great deal and Midtown
South is where the numbers are.”

Advertising agencies, public
relations firms, and dot-com
startups have been drawn to
the large ceilings and loft-like
spaces at midrise buildings like
20 West 22™ Street, all for asking
rents at a relative bargain.

In fact, the leasing campaign
at 20 West 22" Street, which was
constructed a century ago to serve
several of the city’s largest printing
companies and recently underwent a
series of capital improvements,
was targeted towards cre-
ative firms.

With space in the
neighborhood in
such high demand,
rents have begun
to rise.

“Those numbers
were low but I think they’re starting to get
back to where they were once upon a time
when the market was at its peak,” Rodri-
guez explained. “Rents are rising. They’re
not skyrocketing, but we’re starting to see
stability.”

Rents in the neighborhood currently av-
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erage in the low $30s to mid $40s per s/f.

While pursuing a bachelor’s in education
at Manhattan College 18 years ago, Rodri-
guez joined the now-shuttered brokerage
firm Helmsley Spear as a bookkeeper.

Later, he was hired to do bookeeping at
Murray Hill Properties, of which ABS was
an affiliate at the time.

There, Rodriguez, who origi-
nally hoped to be a teacher, was
inspired by industry veterans
Gregg Schenker and Steve
Hornstock and ABS chairman
Earle S. Altman to stick with

a career in real estate.

“They hired me there to

handle payroll,” he said,
“and I realized I’'m on the
wrong side of the stream
here.”
After moving on to
handle broker com-
missions for the
company, he was
encouraged by a
former colleague,
. David Green, to
earn a broker’s li-
cense.

“I started see-
ing what other guys
were making and decided that’s what I
wanted to do,” he said. “I already knew
how deals were being made.”

In the years since, Rodriguez stuck with
ABS Partners, which branched off from
Murray Hill in 2005.

At one point, he managed a five-story
loft building, owned by
Sand Associates LLP, at
400 Lafayette Street in
NoHo.

In addition to complete-
ing leasing at 20 West 22
Street, Rodriguez and his
team brought an office
building at 213 West 40th
Street to full occupancy.

Fisher Humanitarian Unlike 20 West 22nd
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ative firms, a mix of tenants
leased space at the West

40th Street building. “It was a different
breed of tenants there,” he said. “It’s not on
one of the premier blocks, though you do
get traffic.”

Rodriguez and his team are currently

Related will provide valuable strategic
insight and opportunities that will undoubt-
edly help facilitate the continued growth of
the company. We are excited to work with
a partner that shares a culture of hospital-

Related and its principals have a long
history of partnering with world class chefs
and restaurateurs including industry lead-
ers Thomas Keller, Michael Lomonaco and
Marlon Abela.

These partnerships extend well beyond
the traditional real estate transaction and
include collaborations on the ownership
and operating side of the business.

handling two other buildings in Midtown
South and the Garment District: 230 West
28th Street and 225 West 37th Street.

A prominent example is Related’s cus-
tom-curated Restaurant and Bar Collection
at the Time Warner Center.
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Actovia offers the most powerful and easiest to use
system for finding commercial buildings with mortgages
coming due. Right down to the rate. prepayment
penalty and rollover date. Your building profile has

the REAL owner name and contact information so you
can immediately reach the decision makers!
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Let us show you how it's done by scheduling on
in-person or remote demo!

Please call

732-987-9870 or 908-247-8900
TO EXPERIENCE HOW OUR USERS BRING IN MORE DEALS!




